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SILVERPLATE KEYED 
TO TODAY’S TABLES 


new sales opportunity 
for you... 





Now 1847 Rocers Bros. .. . the original Rocers 
Silverplate ... the most illustrious of all silverplate 

. . brings to your counters its new VIANDE Knife 
and viANDE Fork. The knife long-handled, short- 
bladed, with the wonderful “balance” given it by 
its creator, Eliel Saarinen, the eminent architect. 
The fork, a fitting mate . . . long-handled, with short 
tines in tune with the times. They have the modern 
“look” and a different “feel.” New as the linens, 


the crystals, the china . . . new as today. 





For here is silverplate redesigned! Not just a new 





pattern. . . . But the two basic pieces in flatware 
completely and delightfully changed . .. to give a 
new spirit of modernity to the entire silverware 


service ... including tea and dinnerware. 


VIANDE Knives and Forks may be had in these 
seven popular patterns, Silhouette, Legacy, Argosy. 


Ancestral, Anniversary, Ambassador and Heraldic. 


| Viande KNIFE and FORK 


_ (Right) Viande Knife and Fork, Silhouette Pattern. Six 
Knives $15.00. Six Forks $8.25, Set’$23.25. (Left) 3-Piece 
Tea Set, Legacy Pattern $65.00, Tray $25.00. Rete prices” ” 


I847 ROGERS BROS. 


INTERNATIONA! SI LY ew <a), 
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The VIANDE Knife and Fork shown 
here..are. approximately 5/6 actuul size, 
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Generations of fastidious-living Ameri- 
cans have accepted ‘‘Gorham”’ as the 
symbol for authentic loveliness in Ster- 
ling. Whether it is one of the richly ornate 
services selected by our Victorian grand- 
mothers, or a service in chaste, simple, 
modern lines preferred by her grand- 
daughters — always the authenticity of 


Gorham design . . . the purity of Gor- 





IN EVERY: 





ham —= . .. the superiority of 
Gorham craftsmanship — have distin- 
guished ‘‘Gorham”’ from ordinary Ster- 
ling. A complete dinner service ...4 
dresser set . . . any Sterling article ..: 
the *‘Gorham”’ is distinguished by a su- 
perior loveliness. And the store which 
caters to the fastidious American-buying 


public of today is the Gorham store. It 
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The Business Cloud's Silver Lining 


has proved a trying time for merchants gener- 

ally throughout the country, and for the jeweler 
in particular, members of our industry have again 
reason to feel encouraged in connection with busi- 
ness prospects. For the three great factors that 
can be looked upon as the foundation of the business 
depression of the year, are already beginning to dis- 
appear, and unless all signs fail, will be completely 
dissipated within the next month or so. 

Of the forces that made for a bad retail business, 
particularly a bad jewelry business, the first was, of 
course, the stock market slump that occurred short- 
ly before the jewelers’ harvest time of the year. 
While the effect of this was felt immediately and 
most keenly in the East within the first month, it 


[as pro the first quarter of the present year 


.was felt in the Middle West, West and far West 


later and more gradually and not so much in the 
Christmas business as in January, February and 
even March. But the direct losses resulting from 
this slump are gradually being absorbed and liqui- 
dated, while the psychological effect of the panic 
upon the people who actually lost nothing (except 
paper profits or values) is now disappearing. 


Another important factor contributing to the bus- 
iness situation was the tariff legislation in Congress, 
which produced a period of uncertainty among busi- 
hessmen generally, not only among importers and 
manufacturers, but among wholesalers and retailers 
as well. Periods of uncertainty have long proved 
the most serious handicap for the American busi- 
hess world, much more of a handicap than an actual 
period of bad business. After months of Congres- 
sional hearings, debates and the spilling of millions 
of words, the Tariff Bill is now in its final stages 
and it looks as if within the next 30 days the coun- 
try will know exactly where it stands, in regard to 


the duties to be collected and the amount of protec- 
tion that American industries will receive. In other 
words, uncertainty will give place to certainty. 

The third factor, and one growing out of the 
other two, has been the question of unemployment 
which has developed throughout the whole country 
and affected every line of business. With the coming 
of spring, the elaborate building program of the 
Federal and State governments and special steps 
taken to relieve the situation of public and private 
origin, it looks now as if with the opening of the 
building season the employment problem will have 
been solved, at least, to an extent that will bring the 
situation almost back to normal. 

Is it any wonder then that the progressive mer- 
chant can look forward with tranquility and optim- 
ism to the opportunity of welcoming real business 
within the near future? For with the three great 
retarding factors gradually disappearing, with fun- 
damental conditions in the agricultural and mining 
industries improving, and with opportunities for 
progress greater than they have been for years, 
Uncle Sam is preparing to get into his old stride 
even if he does not immediately put on his “seven 
league boots.” 

So let us look forward to the brightening business 
skies ahead of us and let our eyes not dwell in any 
way on the cloudy days just passed through. Let 
us, one and all, determine to do our part to develop 
our business during the remainder of 1930 in a way 
that will bring the year ahead or at least up to the 
average of those years we look upon as most pros- 
perous. 


Cy Sate an Lilla 


Editor. 
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Power of Suggestion 


In Easter Gilt Selling 























S a gift period Easter is entering the picture 
more prominently every year. It is only by 
being aggressively enthusiastic over this gift- 
giving that the jeweler can cash in on the custom. “Give 
Easter Gifts” might be well 
adopted as a slogan by every 
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OOO 


“Give Easter Gifts That Last” an 
effective and timely slogan. 


Unusual opportunity to stimulate the 


sale of Silver for the April Bride. 


OOO 


gifts. Among these the jeweler should be most promi- 
nent— it is his opportunity to enter the picture. 

By advocating the giving of articles with a religious 

significance the jeweler may add to his own gift sales. 

One of the oldest and most promi- 

nent jewelers of the Middle West 





jeweler in the United States. 
“Give Easter Gifts that Last” 
should ring into the ears of the 
public. Cooperative advertising 
by jewelers may go a long way 
toward creating a greater gift 
business each year at the Easter 
period. 

Jewelers have considerable com- 


petition from other trades that ding gifts. 


Easter Tide Is Silver Time 


Easter tide, and the passing 
of Lent, means announcements, 
parties, then weddings. 

What joy the bride-elect will 
have when she shows her wed- 
But from all the 


finds much business through offer- 
ing such items for gifts. One of 
this firm’s announcements con- 
tained the following: “Rosaries 
of Gold and Silver—For Easter 
gifts we now display exquisitely 
designed and wrought Rosaries of 
solid gold and silver beads, large 
or small, in various lengths. 
Also Rosaries of cut crystal beads, 





in amethyst, garnet and _ iris 
shades and in gleaming black 
onyx.” 

Another firm regularly caters 
to the purchasers of ecclesiastical 
jewelry in an announcement that 
read as follows: “Easter Gift 
Givers will be interested in our 
Special Display of Ecclesiastical 
Jewelry—Gifts that will tell the 
story—the deeply significant story 
of Easter are easy of selection in 
a greatly enlarged and varied col- 
lection of Ecclesiastical Jewelry 
now on display in our store. 

“They are all objects used in re- 
ligious observances, and all are either Sterling Silver or 
14 kt. Gold—beautiful, artistic, everlasting. This col 
lection will be featured until the Saturday before Easter. 
Visitors Welcome.” The religious and social side of 
Easter should both be considered. 


lovely things how fondly she will 


Recently the haberdashers and pause and gaze on her gifts of 
others have come out flatly with sterling silyer. 
an advocacy of Easter giving. In Before her will be spread her 
many cities the newspapers have table of silver, the essence of 
(from selfish motives probably) beauty and refinement. How 
advocated Easter gift giving. In proudly she will show her tea 
» San: Regen ee tow set, water pitcher, centerpiece, 
years ago an editorial article 
characterized Easter as a “Little candlesticks, ond all ts nai sa 
Christmas.” This article said in charming wares that proclaim 
part: silversmithing as one of the 
“Raster gift-giving is not con- greatest arts. 
fined alone to sweethearts and 
mother, but ‘dad,’ sister and 
brother are remembered as well 
in tasteful suggestions (by advertisers) for gifts.” 


are entering the gift business. 











ee oon of all classes of merchandise who 
see the possibilities of Easter as a gift-giving 


time will be most active in presenting their wares as 
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EWELERS should remember that, while gift-giving 


is a universal trait of character in most peoples, it is 
necessary to make definite suggestions to arouse this in- 
stinct for giving pleasure to those we love and admire. 
The lover wants to give something to his sweetheart on 


every and all occasions that occur, but 
the jeweler will only get his business if 
he suggests that the gift be purchased 
at his store—and not elsewhere. 

Naturally the jeweler will be very 
much interested in the coming Easter 
Fashion Parade in~ his community. 
Will he be represented in that parade 
through the sales of jewelry he makes? 
Some of his newspaper announcements 
may take for their theme, ‘Well Chosen 
Jewelry for the Easter Fashion Pa- 
rade,” or “Jewelry to Match the Mode 
of the Easter Gown.” 

Easter is an ecclesiastical festival, 
but with the passing of Lent and the 
coming of Easter there will be a re- 
vival of social activities. The jeweler 
may well reach out for the business 
that can be developed because of the re- 
newal of entertainment in the home 
after Easter. One jeweler went after 
this business in the announcement 
quoted on the adjoining page. 


HERE is a real opportunity for 

silver sales in any period of en- 
tertaining, and after Easter this period 
will be revived. 

In the campaign for Easter business 
the window displays will very naturally 
be among the important mediums for 
creating sales. Without atmospheric 
window displays the Easter season will 
be hard to symbolize. Easter must be 
apparent in the displays—as apparent 


A beautiful show- 
ing of silver hol- 
lowware. Back- 
ground sets off 
the display 


“Suggestions 
from Paris,” 
(central photo) 
shows display by 
C. M. Hay, Co- 
shocton, Ohio 


Black tape was 
stretched across 
front of window. 
Background was 
of silver cloth 
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as the new lines offered for sale. There are two types of 
Easter symbols the jeweler may use. The ecclesiastical 


jewelry display may be characterized by the use of ec- 
clesiastical symbols, and the display of other wares with 
In no case should both classes of 


the popular symbols. 
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symbols be used _ to- 


colors of blue, gether, or at the same 
gold, orange and time. 
green 


In Fig. 1, a sugges- 
tion for a panel or back- 
ground, is offered in 
which the Easter lily is 
the symbol used. This 
symbol may be used in 
any display whatever at 
Easter. It will be no- 
ticed that this design 
represents a necklace and pendant. This 
idea can be carried out as far as the jeweler 
likes. If the triangle in which the Easter 
(Continued on page 70) 


Illustration at 
left shows wed- 
ding gift display 
of silver by same 
jeweler 
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Spring Silverware Opportunities 


HE spring months offer an excellent oppor- 
UL eanity for alert retail jewelers to increase their 
sales of silverware and pewter. 

This is the season of the year when old homes are 
being refurnished and new ones are being pur- 
chased and just ahead is Easter, the June wedding 
period and the graduation gift time. Now is the 
time to go after the business to be developed from 
these: opportunities. 

Attractive window and showroom displays of 
silverware and pewterware will help to center public 
attention on the buying of more of these kinds of 
merchandise. Well written advertising copy in your 
local newspaper will carry your message to pros- 
pective purchasers and the use of the excellent dealer 
helps furnished by manufacturing concerns will be 
a factor in bringing in more business. 

Keep in touch with your real estate operators and 
be ready to offer suggestions to new home buyers 
as to the particular patterns of silverware best 
adapted to the style of architecture of their new 
homes. Call attention to your stock of silverware 
as a source of supply for fine Easter and wedding 
gifts. Emphasize the beauty, lasting: service and 
the pride of possession that goes with such a gift 








and the fact that it can be passed on to future gen- 
erations and be a worthwhile heritage. 

Let the spirit of springtime be reflected in your 
store. Build business on the opportunities the 
spring season holds out to you. Call attention to the 
vogue for pewter and cash in on this trend. 

Be alert to your sales opportunities and you will 
sell more silverware this spring than you had 
anticipated. 


What Did It Profit You? 


EMBERS of the National Association of 
Mi Credit Jewelers are enthusiastic over the 
fourth annual convention of their associa- 
tion, held in Philadelphia, last week. It was one of 
the most successful ever held by their organization. 
Now that it is all past, jewelers who were fortu- 
nate enough to attend can ask themselves the ques- 
tions—Was it worth while? What did I get out 
of it? 
Officers, directors and members of the committees 
certainly did their part. The addresses were help- 
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ful; the group conferences afforded opportunities 
to discuss important questions; the entertainment 
program was all that could be desired and the ex- 
hibits of manufacturers, wholesalers and importers 
compared very favorably with similar exhibits of 
previous years. 

What the convention really meant to you depended 
entirely on yourself. If you entered into the spirit 
of the gathering and did your share to make it a 
success. If you took home with you ideas that will 
make it possible for you to increase your business. 
If you were there to learn more about your own 
business, then the convention was worth while. 

Why not check up on what it did mean to you? 
Did you get a broader outlook on the general busi- 
ness situation and on your individual branch of the 
industry from the addresses you heard? 

Did you get new ideas on how to display your 
stock more attractively ? 

Did you take back to your store a plan for a bet- 
ter advertising campaign? 

How many new merchandising ideas did you ob- 
tain which you can put into practical use in your 
store? 

Did you visit places of historic interest and see 
other interesting and educational sights? 

If you can answer yes to all of these questions, 
or to only a few of them then you got something 
worth while out of your visit to the City of Brotherly 
Love. If you did not, the fault is yours. Jt was 
there for you to get. 

As a result of your attend- 
ance at the convention did you 
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Diamond Market Strengthened 


EMBERS of the diamond trade as well as 

M jewelers generally read with considerable 
interest and satisfaction the Associated 

Press reports from Antwerp, Belgium, March 28, 
telling of the decision to reduce the production of 
cut diamonds by 50 per cent, which had been taken 
at a meeting of an international committee for the 
defense of the diamond industry. At this meeting, 
delegates from Amsterdam, Antwerp and Paris were 
present and as a result, cutting in Antwerp will 
shortly be confined to alternate weeks, while Amster- 
dam production will be limited to three days a week. 

The action was due to the condition of the diamond 
trade throughout the world and the fact that Amer- 
ican imports had dropped considerably owing to the 
reluctance of importers to bring in gems until the 
new diamond tariff had been put into effect. 

About the same time, cablegrams received in this 
country announced a working agreement govern- 
ing the production and sale of diamonds in South 
Africa which had been reached between the govern- 
ment of that dominion and the producers, on one 
hand, and the producers and the selling syndicate, 
on the other. The consummation of this agreement 
assures absolute control of production and price and 
will tend to harmonize the different interests that 
have not heretofore been in accord. In the opinion 
of our leading importers, the agreement will have a 
stabilizing and beneficial effect and is certain to 
make for firmer prices of 
South African diamonds. 








not realize the necessity of de- 
veloping your business meth- 


These two factors tend to 
put the diamond market on a 








ods on the highest ethical 
standards? This point was 
emphasized by a number of 
the prominent speakers dur- 
ing the session of the con- 
clave and should be borne in 
mind. 

Now that you have time to 
think it over and will have a 
chance to put into use what 
you have had the opportunity 
to learn about your business, 
we suggest that you make 
your trip pay for itself and, 
in addition, return a big divi- 
dend on your investment in 
time and expense by turning 
your new ideas into business 
building profits. 











In Next Week's Issue 


ATCH for the beginning of 
Waterford & Son. 

This serial story has been written 
by Harold Whitehead, who is the 
author of many successful books on 
business and has specialized in 
human interest stories on business 
adventures. His contribution to the 
pages of THE JEWELERS’ CIRCULAR is 
one of his best and is sure to hold 
your interest. The conflict of opin- 
ion between Paul Waterford and his 
son, Eric, after the young man be- 
comes a partner in the firm, and the 
many other problems which arise as 
the story develops are typical of the 
changing conditions in the retail 
jewelry trade today. 

The story is full of dramatic situa- 
tions. Start reading it next week and 
you will follow it from beginning to 
end. 








stronger foundation than it 
has been for a long time, put- 
ting the production of dia- 
monds far below the possible 
consumption. As the con- 
sumption increases and as the 
American imports jump 
(after the tariff is finally set- 
tled), there is no doubt the 
restrictions will be gradually 
removed and the amount com- 
ing to the market increased 
proportionately. This abso- 
lute control as exercised in the 
diamond trade, is one of the 
wonders of business today 
and bespeaks a stability of the 
market which is hard to dupli- 
cate in any other industry. 
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A. Word About Some of 


Boston's Larly 





Courtesy of Metropolitan Museum of Art 


Pepper caster by John 
Burt 


HE advent of the 18th Century in America marks 

certain definite changes in the social and economic 

structure that had a very real effect upon the sil- 
versmiths of the time. Early colonization’s extreme 
rigors were past. Now the new land had a coastal belt 
dotted with thriving towns and well-tilled farming areas. 
Harvard College had been graduating students since 
1642. Other institutions of learning were rapidly com- 
ing into being. Cultural demands were being felt and 
satisfied. No longer was America peopled by more or 
less “lately landeds.” Instead, there was now a second 
generation who knew the Old World by hearsay only. By 
and large these Americans were leading comfortable, 
well-fed lives. It was colonial in the extreme, but fairly 
free from political turmoil. Acrimonious disputes with 
royal governors and the English Crown had not yet 
passed the entertaining stage and commercial oppor- 
tunity waited upon those who would apply themselves. 
Certainly here was a place where workers in silver could 
profitably ply their trade and that is exactly what hap- 
pened. 

In addition to the wealth of established commerce, 
privateering brought to New England ports many cheap 
cargoes. For instance, an advertisement in the Boston 
News Letter of May 18, 1704, reads: “Capt. Peter Law- 
rence is going a privateering from Rhode Island in a 
good sloop about 60 tons and any gentlemen or sailors 
that are disposed to go shall be kindly entertained.” For 
its time and day privateering offered much the same 
chances of sudden fortune as speculating on margin. 
When prizes were brought home a man’s share was often 
as large as a thousand pieces of eight of Spanish silver. 
If privateering lagged there were varying degrees of 
piracy. At times it was highly profitable; at others 
hazardous in the extreme. Freebooter Quelch was 
hanged in Boston in 1704. From the scaffold he warned 
the bystanders to “beware how they brought money into 
New England and be hanged for it.” 

All this had its effect on the various trades and crafts 
and especially on that of the silversmith. The custom 
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Silversmithing Families 


By THOMAS H. ORMSBEE 


of melting silver coins to make plate which ceased in 
England with the death of Charles II continued in the 
colonies as a primitive form of gilt-edged securities until 
a late date. So the pieces of eight became teaspoons, 
flagons, coffee pots and other tableware of the time. 






































Cup by 
John Dixwell 


Courtesy of Metropolitan 
Museum of Art 





Upward of a hundred silversmiths were working in 
New England by 1700 and few of these needed to com- 
bine their craft with that of any other. For example, 
Paul Revere, Sr., who was apprenticed to John Cony and 
set up for himself in 1723 as silver and goldsmith, earned 
enough to support a family of 12 children. John Burt, 
also of Boston, met with such success in the craft that 
his estate was inventoried at 6460 pounds, 4 shillings, 9 
pence. A very large fortune for that day. 

Incidentally, the three most important families in the 
history of Boston silversmiths were those of Revere, 
Burt and Hurd. Another Boston silversmith was John 
Dixwell, deacon in the “New North Church,” which was 
built in 1714 by seventeen mechanics “unassisted by the 
more wealthy part of the community, except by their 
prayers and good wishes.” He was the son of the third 
regicide judge who fled to America, settled in New 
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Haven and lived there a “mysterious stranger” to the 
end of his days. Then there were John Edwards and 
his son Thomas, John Noyes and Edward Winslow, all 
men of education and social standing as well as success- 
ful in their trade. 

The following advertisement of James Turner, another 
active Boston silversmith, gives great insight into the 
facility of many of the craft: 

“James Turner, Silversmith & Engraver, Near the 
Town House in Cornhill, Boston, Engraves all sorts of 
Copper Plates for the Rolling Press, all sorts of Stamps 
in Brass or Pewter for the common Printing Press, 
Coats of Arms, Crests, Cyphers, &c., on Gold, Silver, 
Steel, Copper, Brass or Pewter. He likewise makes 
Watch Faces, makes and cuts Seals, in Gold, Silver, or 
Steel: or makes Steel Faces for Seals, and sets them 
handsomely in Gold or Silver. He cuts all sorts of 
Steel Stamps, Brass Rolls and Stamps for Saddlers and 
Bookbinders and does all other sorts of work in Gold 
and Silver. All after the best and neatest manner, and 
at the most reasonable Rates.” 

Another Boston silversmith of importance was William 
Cowell, the son of a blacksmith. He served as constable, 
overseer of shingles, scavenger and clerk of the market. 
He died worth nearly 3500 pounds. In Judge Samuel 
Sewall’s diary we find an account of the robbing of his 
shop, together with an enviable swiftness in apprehend- 
ing the thief. 

“Billy Cowell’s shop is entered by the Chimney,” Sewall 






































Mug by 
Jacob Hurd 


Courtesy of Metropolitan 
Museum of Art 
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records, “and a considerable quantity of Plate stolen. 
I give him a warrant to the Constable, they find James 
Hews hid in the Hay in Cabal’s Barn on the Back Side 
of the Comon; while they was seising of him under the 
Hay, he strip’d off his pocket which was quickly after 
found, and Cowell’s silver in it.” 

The 18th Century marks a distinct change in the style 
of silver in England. The highly embossed plate of the 
Restoration period gave way to the simpler, plainer 
forms in keeping with the tastes of the William and 
Mary and Queen Anne periods. In New England where 
simplicity had ever been the keynote the change, though 
less striking, was nevertheless apparent in the gradual 
disappearance of ornamentation. In fact, the work of 
this period needed none. The beauty of line and propor- 


tion of the silverware was such as to be its own embel- 
lishment. 


It was the period of curved lines, pear-shaped 
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Courtesy of Mctropolitan Museum of Art 


Porringer by Paul Revere, Sr. 


teapot and domed lids of tankard and flagon. Octagonal 
shapes also were much employed at this time, especially 
in candlesticks. 

To the variety of pieces previously made these early 
18th Century Bostonians, in common with the other 
American craftsmen of the day, added new types of sil- 
ver tableware. These included tea, coffee and chocolate 
pots. Mugs and cups were evolved from the earlier tank- 
ards and braziers, although rarely made in England, were 
produced in increasing numbers here after 1725. 

With the new styles as well as the old, the Boston sil- 
versmiths demonstrated their skill and originality. 
These men were such masters of their trade that they 
could impress their standards of workmanship and de- 
sign upon their sons and thus lay the foundation for a 
dynastic business that endured for a century and more. 

(To be continued) 





Genuine Colonial Pewter 


PLATTER of pewter, as big around as the top of 
oA a flour barrel, is one of the largest pieces of this 

sort of ware in the collections of the Essex Insti- 
tute in Salem, Mass. This, and other pieces, were among 
the wedding gifts of John and Sarah Gardner, who were 
united in marriage in the year 1742, when pewter ware 
was in high fashion, though it had been in use for gen- 
erations. Felt, the historian, speaks of a New England 
family that had nine porringers of pewter in the year 
1660, and of another family possessing seven like pieces. 
It was then common to serve broth, as well as porridge, 
from porringers. 

A number of curious articles of pewter are to be found 
in this Essex Institute collection, and it is doubted if any 
like them is being made in this pewter era, which seems 
to be gaining day by day. For instance, there are ink 
stands of pewter, a pepper pot and several sait shakers, 
ladles, a toilet powder box, syringes, some as small as a 
cigarette, others as big as a rolling pin; a box for shav- 
ing soap and candlesticks and lamps of several kinds, 
some of the lamps being set with silver. Buttons of 
pewter may be added to the list. Felt refers to the use of 
pewter for money, but there are no pewter coins in this 
collection. 

There are deep dishes of pewter, hot dishes of pewter, 
and pewter plates, large, small and betwixt and between, 
some of the plates being of New England manufacture 
and others from old England. One pewter plate, made 
by Samuel Ellis, of London, may be worth its weight in 
silver. 
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Make Your Show Window 
Work Hard For You 
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Use These Timely Displays 


EWELERS WiInDOW 





HOSE jewel- 
ry stores 
which have a 
window of large 
size have a differ- 
ent problem from 
those which have a 
small window. In 
the small window 
there is less need 
of larger masses 
and less need of 
auxiliary decora- 
tions. In the large 
window the small 
items are lost unless they are augmented with fixtures 
and decorations that help fill up the space and act as eye- 
catchers to gain the attention of the passerby. 

In this window you will notice how the three panels, 
the necklace displays and the ring fixtures help fill up the 
space and also serve as decorations for your window. 
The floor is also built up with a two-step platform. This 
acts to pull the window together and make it less flat. 

This use of fixtures and display of merchandise can be 
placed in front of any background you may have or any 
that you may want to install. It will not be necessary to 
use anything other than a plain background, because the 
display panels and fixtures are designed to serve as the 


Trimming the Larger vo 





Layout for a large window 





The large window as trimmed showing symmetrical arrangement 


decorative feature 
of the window. 


ANELS are 

in a soft me- 
dium tone of green, 
as this is a neutral 
color that will har- 
monize with any 
other color. The 
floor is in the same 
shade of green, 
while the _back- 
ground curtain and 
platforms are in a 
deeper shade of green. If you use another color try to 
work it up in the same two-tone effect. 

The jewelry is all carefully placed so there is no crowd- 
ing and so that the eye can travel from one item to an- 
other and get a clear impression of what is seen. 

The sign reads, “Novelty Jewelry—Beautiful New De- 
signs.” 

In this window the jeweler might make a display of 
birthstone jewelry for the current month if he wishes. 

A very comprehensive display of the latest designs 
in jewelry for the spring costume might advantageously 
be shown in a window of this kind. This might in- 
clude earrings, necklaces, bracelets, etc. 
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OOK at the 
photo of this 
display and you 
will at once recog- 
nize a new tech- 
nique in silver 
window display. 

It is an adapta- 
tion or simplifica- 
tion of the present 
art moderne. In 
stead of using the 
usual triangles 
and curves, we are 
using squares and 


cubes. The use of step formation of blocks covered with 
velvet at the extreme sides is bold and striking. 

The use of blocks and platforms covered in light colored 
material for the center preserves a harmony in design 
and a contrast in color. This center unit is suggestive 
ina modernistic way of a table on which we show silver 
fower container, candlesticks, and knives, forks and 
spoons, items intended for table use. 

Other designs in flatware are shown on velvet pads 
that fit decorative serving trays. 

Flowers used in the center piece are silver flowers that 
you can purchase from a gift shop, or it may be that if 
you have a gift department your gift buyer can procure 
them for you. If these are not obtainable you can use 


any flowers available. 


A linen center piece is draped on this center unit to 


The trimmed “art 
moderne” silver 
display shows up 
attractively. Cen- 
ter unit exhibits 
flower container, 
ete. 
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Tell the World About 
Your Up-to-Date Merchandise 
Through Your Show Window 





Showing Silverware in the New Manner 





Simple layout for silver display 


AY SERVICE 
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give it more of a 
table atmosphere. 


HE back- 
ground should 
be a plain gathered 
dark colored velvet 
or plush. A heavy 
material that 
drapes in straight 
lines is desirable 
in this particular 
window. 
A neat show 
card entitled “At- 


tractive Articles in Silver Plated Tableware” is placed 
in front of this modernistic table. 
this particular display makes this single show card par- 
ticularly attractive, more so, in fact, than if several show 
window cards were used. Show window cards should be 
used judiciously and the size of the card should not be 
out of proportion to the size of the window. 

An investigation some time ago indicated that a card 
of approximately 10 x 8 inches can be used at times in 
almost any window for a center card. Smaller cards not 
more than 6 x 4 inches show up attractively and do not 
detract from the appearance of the window. 

THE JEWELERS’ CIRCULAR recently published several 
articles on show card design and the wise jeweler will 


The nature of 


urge his talented clerk to study these and make himself 


efficient in show card writing. 


















Note harmonious 
use of velvet-cov- 
ered blocks form- 
ing steps for the 
display of  hol- 
lowware 
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Display domi- 
nated by blue in 
several tones 
with a touch of 
nile green 
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Plate glass 

shelves supported 

by silwer cylin- 

ders adapt dis- 

play to small ob- 
jects 





What You Can Dowith Crepe Paper 


Striking Effects Obtained for the Show Window 


By A. E. E. 


ness of displays created through the use of crepe 
papers, because they are accustomed to working with 
more expensive materials. It is not to be denied that 
silks and velvets, and polished wood backgrounds add to 
the window’s attractiveness, but when these are used 
daily they often become soiled and no longer attract at- 
tention, or gratify the desire for beauty. 

Just as nature gives us an unending change in color 
and formation so the jeweler should strive to give the 
public a change of beauty through the use of every avail- 
able material at his disposal. 


pgm are quite apt to overlook the attractive- 


and in so soft a texture that it is practically as at- 
tractive as the finest silks and damasks. It is so inex- 
pensive that the jeweler can have a constant change of 
effect that is sure to create a favorable impression on 
the minds of those who view the display. 

If one doubts this he has only to look at the reproduc- 
tions in black and white, and then visualize them in a 
beautiful variation of colors and shades as pleasing as 
the summer flowers. Beauty is only skin deep, after all 
and the effects produced by crepe paper are as lasting 
as those created with any other materials. 


ae paper is now made in such beautiful shades 





SMALL sum will buy enough crepe paper to deco- 

rate the average window completely, and in no 
other way can so many pleasing color combinations and 
effective decorative arrangements be so inexpensively 
produced. 

Crepe paper can be used flat or pleated in folds. It 
can be cut to produce net-like panels, valances, side 
drapes and backgrounds. It can be fringed to produce 
a variety of decorative effects. It can be cut into strips 
to produce lattice-work, frames and festoons. It is 
adaptable for trimming in tubes and folds. 

Rosettes, either fringed, petaled or puffed, can also be 
made, and these, with flowers made of crepe paper, are 
often valuable in completing a decoration, and for hiding 
pins and tacks used in constructing the display. 

With cut-out pieces of crepe paper some intriguing 
poster designs may be produced. Designs for these 
should be simple, and in silhouette, in order to avoid 
unnecessary detail in working them out. 


RB ESIDES the many pleasing shades and tints of plain 
crepe papers, manufacturers have provided the dec 
orator with attractively printed designs appropriate for 
all anniversaries and seasons. For Easter decorations 
the designs include Easter lilies, chicks, rabbits, flower 





An 
of 

expr 
agon 
pres 


and | 
out a 
panel, 
is lav 

Fol 
design 
symbr 





April 3, 1930 THE JEWELERS’ CIRCULAR 35 

















A new treatment 
of crepe paper 
apressing in di- 
agonal movement 
present trend in 


Tones of brown 
were used. The 
setting is espe- 
cially suitable 
for the display of 








design leather goods 

ad birds. Parts of these printed designs may be cut Other anniversaries universally observed are provided 
wt and mounted on cardboard, or used in borders and with their appropriate symbolic designs. Hearts and 
panels in connection with plain colors. The Easter color cupids for St. Valentine’s Day, shamrocks and harps for 

[ is lavender and its tints and shades. St. Patrick’s Day, witches, cats, bats and owls for Hal- 
For Decoration Day there is a wide choice of patriotic lowe’en, turkeys and horns of plenty for Thanksgiving, 
designs, such as shields, flags and groupings of patriotic and Santa Claus, holly, poinsettias, wreaths, bells and 
ymbols. other symbols for Christmas. 
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A wind cloud and rainbow effect obtains in this display 
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Headlines and Captions Crystallize Copy Ideas 


Study Specimen Heads Shown Here and Apply Them to 
Current Advertising of Your Store 


EWELRY store advertising copy sells 
goods in proportion to the amount 

of customer-interest it contains. The 
customer has to read the ad to get any 
interest at all from it. And the ad itself 
must attract the attention and hold it 
long enough for the interest to take hold. 

Captions or headlines serve two pur- 
poses in connection with a piece of copy. 
They arrest the attention and they link 
it to whatever thought or idea the text 
of copy holds. 

There are two distinct kinds of cap- 
tions: (1) those that merely make an 
assertion, state a fact or an argument 
and (2) those that build an idea or 
image (picture) in the reader’s mind. 
Both kinds are forceful if rightly used 
which means used in the right place and 
in right relation to the copy they adorn. 
And “adorn” is the word, for captions 
are to a piece of copy what a man’s hat 
is to his other attire, or a woman’s hat— 
the headpiece. 

The main difference between the asser- 
tion head and the image head is that the 
first is general, the second specific. “Gold 
rings, wide variety, $3.00” is an assertion 
head. It has nothing in it to identify the 
item or value as specific with a given 
store. Any store can have gold rings 
at the $3.00 price. 


IXTY dollars’ worth of beauty for 
$3.00” is an image head. It puts 


a picture of how much beauty a plain 
gold band adds to the hands of the 
wearer. If other stores’ ring ads appear 


By Guy Hubbart 


with the one so headed and with rings 
priced the same way, the one with the 
image head cannot be confused in the 
minds of readers. What was in the 
copy may die out of the prospect’s mind 








Send In Your Ads for Review 


What you say in your retail advertise- 
ments is very important and how you say 
it is equally so. Headlines and captions 
may cause favorable or unfavorable re- 
actions. The purpose of the Retail 
Advertising Department is to help you 
sell more merchandise by better adver- 
tising. Therefore send in your ads for 
constructive criticism. 








before she starts out to buy but the 
mental image or picture built up by the 
caption will stick—‘“Sixty dollars’ worth 
of beauty, $3.00.” ‘This makes the cus- 
tomer think not so much of the price but 
of the real meaning of the value. 

In other words, the main recommenda- 
tion of image or picture heads for jewel- 
ry ads is that they are easy to remember, 
easy to identify and are non-competitive, 
meaning the store that prints them gets 
the full benefit while a general or asser- 


tion head may sell goods for another 
store. 

On the other hand, the assertion or 
fact head has its purpose and value in 
connection with good copy. It is specific 
and usually states an interesting fact. 
For example the caption on one of the 
ads reproduced here reads, “1000 pieces 
of novelty jewelry.” This interests the 
prospective purchaser two ways. She 
knows there will be wide variety to 
choose from, also that there will be 
enough pieces to serve many people. 

In another section of the ad is another 
typical fact head “Fine cut diamonds.” 
Also the heads on the other two ads are 
fact heads. In fact the tendency in most 
retail jewelry ads is toward this type of 
caption. It ought to be just the other 
way around, especially on small space 
ads. This is because image heads in- 
crease attention and small space ads need 
all the attention power possible. 


How to Write Image Heads 


re source of ideas for image heads 
is from the use or significance of the 
goods rather than from the price-worth 
or the merchandise-value of the article. 
To write an image head, first think of 
something to use rather than something 
to buy. What does a diamond mean t0 
the wearer? How will it make her feel 
or look? What effect will it have on het 
personality? 

Answers to these questions form the 
basis of image heads. A diamond might 
make the wearer feel unusually glad 

















ae i, Be a Oe 


i ~_ ~~ A 











oe 


aw STS 








post 


ds 
the 
rth 
cle. 


ing 


ee! 
her 


ght 
of 














April 3, 1930 


joyful or smart or modish. If so a head 
like this would put a diamond buying 
idea in a customer’s mind: “A diamond 
on Someone Else Looks Beautiful, On 
the Wearer it is Beauty.” This puts the 
image of flawless beauty into the woman 
reader’s mind and builds up the impulse 
to see how a diamond would affect her 
looks. ‘Diamonds, $2.50” puts no such 
impulse into the mind. It is just a plain 
assertion. 


Sources of Fact Heads 


DEAS for fact heads should be drawn 

from the quantity and quality value 
of an item of jewelry—such things as 
size, kind, design, finish or quantity in 
stock. For example, “Twenty-inch 
strands of Pearls, $60.” “Large Amber 
beads cut egg shaped.” The italicized 
words suggest number and size, quantity 
in other words rather than quality or 
meaning. 

The best distinctive example of the 
difference between fact and image heads 
can be shown by comparing the names 
of six famous race horses. Here they 
are: (fact names) John Gentry, Maud S., 
Joe Potchin; (image names) Prickly 


Heat, Gold Lace, Whisk Broom. 

Notice that the name “John Gentry” 
expresses no particular quality or idea 
connected with the performance of the 
horse as a racer, but that “Gold Lace” 
suggests 


fineness or extra quality; 
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Exact Time Always 
—by Electricity... 


No winding or even regulating is requged 
by this newkind of timepiece. Butthe feature 
of the Hammond Electric Clock is that you 
can have constant exact-to-the-second time 
in your home, 


This modern wey of telling time employs 
no springs, but Instead @ small motor ‘that 
registers time impulses coming over your 
reguler light wires. ff Is only necessary to 
plug in, set the hands and start. No other 
attention is necessary. The cost of opere- 
tion is but « few cents per month. 


The beautiful models priced from $9.75 to 
$32.50 will pleese you. There are models 
for the land office. See these new 
clocks todey. 








Gute. . . 89.50 
—— eee 





The headline here is drawn from the 

png mechanical element of the clock. 

"image caption would be “Get a Thrill 
When You Look at the Clock” 
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“Whisk Broom” suggests quickness; 
“Prickly Heat” suggests speed or builds 
the idea of speed in the reader’s mind. 


T times an excellent practice is to 
combine both fact and image heads 

in one caption, using one for the main 
head, the other for a subhead. This way: 





“YOUR 3 
See OLD JEWELRY 










That old fashioned ring—that worn and 
battered watch, that you have been won- 
dering what to do with, is now worth 
ACTUAL CASH to you during our Trade- 
in Event. Your old jewelry accepted as 


lown payment. 
NO CASH 
‘REQUIRED | 








15-Jeweled 
Bulova 
“Ambassador” 
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“Corrine” The 
$2 8 95 “Dolores” | 

The delicate hand 69 
pierced design, The farge center | 
= diamond i« fascin- | 


atingly beautiful, 
perfect blue-white 





solid white gold. 
51.50 a Week 


SEND US YOUR MAIL ORDERS 
Ge 


¢ Q3L-18"S iis 


ONE STORE ONLY ! 
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Here is a typical assertion caption skill- 

fully utilized. It could be improved by 

using an tmage sub-caption like “You 

Need Not Forget the Old Piece—It’s in 
the Price of the New” 


“We display tomorrow 20 Parisian 
bracelets, $7.50 each; all alike in design 
but reflecting 20 different kinds of 
charm.” Half this head reflects quantity 
and price, the other half links up with 
the reason women wear bracelets—to add 
charm to hands and wrists. 

It would pay jewelry store advertising 
people to study the ads of other types 
of stores to get ideas for image heads, 
and especially the ads of the better musi- 
cal instrument houses, for almost always 
these have good images in them which 
are easy to transpose into jewelry heads. 

Natura!ly the best rule for good head- 
line writing is the study of how custom- 
ers, who are after all merely human 
beings, taink about jewelry. For it is 
to the mind that headlines appeal. The 
idea in a headline has the same effect on 
prospective customers that spoken ideas 
have. When a customer comes into the 
store whoever is nearest her greets her 
in one way or another. Perhaps, the 
clerk says “Good morning; may I help 
you?” Or if the customer obviously is in- 
terested in the showing of bracelets, 
“They are latest novelties.” Both these 


expressions are headlines, service or sell- 
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ing captions put at the beginning of a 
transaction. One, “Good Morning” is 
an object or assertion head, the other is 
an image head. Their usefulness and 
appropriations depend on the customer 
and the situation. It’s the same way 
with written captions. They open the 
conversation. The only difference is one 
is spoken. The other printed. But the 
purpose is the same: to link jewelry 
ideas with the customer’s own ideal. 


O write the best headline the copy 

writer only needs to, for the time 
being, change himself from seller to 
buyer, from store owner to customer. 
Then address in written words that link 
goods and customer needs. A famous 
copy writer some years back used to 
write his ads and headlines with his own 
wife in mind. He knew how her mind 
worked and figured it was in all ordi- 
nary respect similar to the minds of 
hundreds of women. 


EXT lesson: How to link ideas, cap- 
tions and cuts to specific qualities 
of jewelry to make more sales. 
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FINE CUT DIAMONDS 


EARRINGS RUBY 
Watches, Platinum and Gold Jewelry at Marvelous Reduction 
This is your cppurtunity to possess the finest article: elry 
at price 
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ROSE CARNELI4N 
AND OTHERS 


BRACELETS 
BROOCHES 





JEWELDY- STREET FLOOR 





s fag, far below regular. Our tremendous c 
Fs again demonstfated in the remarkable savings 
on to ou? customers. 


















Diamond Bracelet Watch jon! 
2 Diamonds, 4 Synthetic Sapphires or 
Rubies—$49.50 retail value. 
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J.M.Hicu Co. 


47 Years a “Modern” Store 

















Here are two typical examples of the 
“fact” or “assertion” caption, mainly 
useful in expressing quantity. Note the 
excellent “eye-value” of this ad-atten- 
tion-value, in other words. Clear-cut dis- 
play is the secret, together with use of 
good cuts. An image sub-head would 
improve selling-power 
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Demand for Jewelry and Silverware Increases 


British Je:velers Report a Revival in Trade—Latest Appraisal of Russian Crown Jewels Places 
alue at $250,000,000—Italian Masterpieces Inspire New Designs in Necklaces 


LONDON, March 22—The evidence ac- 
cumulating with regard to the return 
to fashion of silverware as well as 
jewelry was stressed at the annual meet- 
ing recently of the Birmingham Jewel- 
ers’ and Silversmiths’ Association and 
the Gold, Silver, Electroplate and Allied 
Trades Manufacturers’ Federation at 
Birmingham. Despite the slowup in 
business last fall as a result of the 
financial stringency in Britain and 
abroad, 1929 as a whole showed a slow 
but very steady recovery in the jewelry 
trade, according to the Association’s 
officers. 


The report on the year’s work was of 
an encouraging nature. There were 
marked indications, it showed, of the 
gradually increasing demand for silver- 
ware and general jewelry. One of the 
difficulties the industry had been facing 
was the dearth of really skilled crafts- 
men in Britain. Now, with the revival 
in trade, the report intimated, there is 
& more satisfactory trend in the matter 
of applications for training on the part 
of boys. Manufacturers of jewelry are 
how paying more attention to the federa- 
tion’s school where a thorough schooling 
is given boys. 

* * * 


_The value of the Russian crown 
Jewels, according to State Bank officials, 
1 now placed at $250,000,000, which 
Means that their appreciation since the 
estimate of their worth was made 
some years ago is around 100 per cent. 
ese jewels are, in the main, intact, 
despite the many rumors of the disposal 
of the bigger part of them since the 
armistice. The jewels, which are kept 
ma closely guarded room at Moscow, 
Were inspected the other day by ac- 


By Jack Brooks 


credited newspaper correspondents, pre- 
sumably to reassure the world that the 
gems are still being conserved. Com- 
menting on the accumulation of $250,- 
000,000 worth of gems in one room, the 
Daily Chronicle says almost all the prin- 
cipal ones are steeped in historical lore 
and romance. There is the imperial 
crown made for Catherine the Great, 
with its 5000 diamonds of a total of 
2888 carats, topped by a huge ruby and 
a cross of diamonds and platinum. This 
alone is now valued at $52,000,000. Then 
there is the gold sceptre containing the 
famous Orlov diamonds of 196 carats— 
the most costly gift ever presented by a 
lover to his queen. The legends asso- 
ciated with these marvelous pieces add 
considerably to their value. One re- 
markable stone—the Shah diamond of 
96 carats—is alleged to have averted 
war between Russia and Persia in 1828. 
The diamond was a peace offering. The 
solid gold binoculars given by the Sultan 
Abdul Hamid to Tsar Nicholas II were 
responsible for keeping the Dardanelles 
for Russia. A love offering that was 
held responsible for the cementing of ties 
between royal families took the form of 
a sapphire brooch of 256 carats, and an 
emerald brooch of 146 carats. Lovers 
of beautiful jewels often ask what event- 
ually will become of these gems of a 





past age and whether their value will 
continue to appreciate. When last 
valued the crown jewels were estimated 
to be worth $120,000,000. Today their 
value is placed at a sum twice this 


amount. 
* x «x 


New necklaces being shown here were 
inspired by the masterpieces of Italian 
art on exhibition in London. The color 
harmonies are very good. The newest 
jewelry for use with the latest evening 
dresses includes Japanese coral, tur- 
quoises for black and white frocks and 
crystal for cuffs, buttons, necklaces and 
pendants. Rose quartz is the medium 
for the blue and pink gown. Seed pearls, 
and even colored fruit and vegetable 
seeds are being utilized by the design- 
ers, the idea being to have separate 
jewelry sets with each gown. They are 
attractive and bid fair to grow in popu- 
larity. 


* * * 


It is reported that a foreign power is 
negotiating with Hatton Garden gem 
dealers for the sale of crown jewels 
valued at many million dollars. The 
foreign country anxious to find a market 
for the State treasures is not divulged 
at this stage of the negotiations, but it 
is stated definitely it is not Russia. Some 
of the biggest of the London jewel mer- 
chants who have been approached re- 
garding purchase possibilities say ex- 
perts may be sent to estimate the value 
of the jewels which are reported to in- 
clude many gems of rare beauty and 
value. The jewels are of immense his- 
torical worth, having been worn by 
queens and princesses of bygone days, 
the collection having taken many years 
to acquire. 
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Wealthy Filipinos Are Best 


tomers of Philippine Island 
Jewelry Stores 
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WASHINGTON, D. C., April 1—Jewelry 
sales ‘in the Philippine Islands are con- 
fined principally to the wealthier class 
of Filipinos and given as gifts in vari- 
ous forms on different occasions. 

Very rarely people in that country, 
according to a report received by the 
Department of Commerce, invest in 
jewelry just for the quality and dis- 
tinction of it. There are, however, many 
well to do families possessing complete 
sets of silver tableware engraved with 
exclusive designs and letters. 


* * * 


Corporation Agrees to Cease Mis- 
representing Its Merchandise 


WASHINGTON, D. C., April 1.—A cor- 
poration selling and distributing a va- 
riety of merchandise including silverware 
has signed a stipulation with the Federal 
Trade Commission agreeing to stop mis- 
representation of its products. 

Among the misrepresentations were 
the following: Metals other than plati- 
num described as “Platinum Finish.” 
“Nickel Silver” as a description for 
merchandise not made of that material. 
Fruit bowls as “Gold lined,” a cigarette 
box as having a “Gold Boxing” and an 
ash tray and cigarette sets as “Made in 
Gold” when none of them were made 
of gold or boxed or finished in gold. 


* * * 


German Gold and Silver Factories 
Reported Doing Good Business 


WasuHineTon, D. C., April 1.—Gold 
and silver factories in Pforzheim, Baden, 
have been reporting very satisfactory 
business, both domestic and export, ac- 
cording to unofficial reports received 
here. Some factories have been obliged 
to work overtime recently while others 
continued the short week, it is stated. 

According to a recent report there is a 
very sharp competition in the export 
trade has been experienced from Aus- 
trian and Czecho-Slovakian silver work- 
mg concerns both in the platedware and 
sterling jewelry lines. Last year was an 
unsatisfactory one for the sterling silver 
and platedware manufacturers of Pforz- 
heim and Schwabisch Gmund. The busi- 
hess reported for last year fell below the 
total reported for 1927 and even farther 
below that reported for 1928. 
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Prices were stable for most of the 
standard jewelry articles, but platedware 
prices showed a tendency to fall. Ex- 
port business was almost as unsatisfac- 
tory considering the year as a whole as 
was the domestic trade, it is said. The 





improvements which took place during 
the second and third quarters are stated 
to have been merely seasonal and below 
expectations. 

a aK * 


Colombian Government Seeks Bids 
for Emerald Mining Concession 


WASHINGTON, D. C., March 29.—The 
Consulting Board of the Ministry of 
Finance, Colombia, South America, is 
reported to be at present disposed to 
receive tenders for the exploitation of 
the government mines at Muzo and Cos- 
cuez as well as for the trimming and 
sale of the considerable supply of 
emeralds stored at the Banco de la Re- 
publica. April 15 is the date on which 
all bids for the mining concession at 
Muzo will close. 

As is well known, Rosenthal Freres, 
Paris, France, entered into a contract 
with the Colombian government in 1923 
for the sale of emeralds produced at the 
government mines. This contract was 
cancelled on Nov. 4, 1927, and since then 
the mines have not been operated. The 
supply of emeralds shortly to be put on 
sale has an estimated value that ranges 
from $1,000,000 to $1,500,000. 

An American company working the 
only emerald mine in operation in Colom- 
bia at present, Chivor-Somondoco Mines 
situated to the South East of the Muzo 
properties, is reported to have made a 
shipment of emeralds to New York city 
the latter part of January of this year. 





> 





M. Lam, Jr., 55 Sarphatistraat, Ams- 
terdam, has been appointed an officer of 
the Legion d’Honneur by the president 
of the French republic. 





By L. M. Lamm, Washington, D. C., Correspondent 


British Indian Government Will Im- 
pose Excise Tax on Domestic 
Silver Production 


WASHINGTON, D. C., March 28—The 
British Indian government has agreed to 
impose a countervailing excise duty on 
domestic silver production equal to the 
new import duty of four annas per 
ounce which became effective March 1 
and to amend the existing tariff schedule 
upward on silver plate, silver thread, 
and other silver manufactures from 30 
to 38 per cent ad valorem. ‘This infor- 
mation was contained in a cablegram 
received at the Department of Commerce 
from Trade Commissioner Charles B. 
Spofford at Calcutta. 


* a os 
Swiss Watch Case Manufacturers 
Establish 35 Hour Week 


WASHINGTON, D. C., March 29.— 
Unofficial word received here states that 
owing to a decrease in orders the associ- 
ation of Swiss Gold Watch Case Manv- 
facturers, at la Chaux de Fonds, has 
decided temporarily to introduce a 35- 
hour working week in all factories. 

Switzerland’s exports of gold watch 
cases during the last three years included 
122,016 pieces in 1927; 184,170 in 1928 
and 124,924 for the first 11 months of 
1929. These figures include also a small 
number of platinum watch cases as well. 

« * * 


German Clock Exports to This Coun- 
try Last Year Show Decrease 


WASHINGTON, D. C., March 28.—Dur- 
ing the past year, according to a report 
received from American Vice-Consul B. 
A. Perkins, at Stuttgart, Germany, clock 
experts to this country have fallen off 
greatly. 

The clock industry centered in the 
Black Forest region of Baden and 
Wuerttemberg at one time furnished a 
very large part of the exports to the 
United States. 








The Finn-Iffand & Co., Scranton, Pa., 
Jewelry Division, 580 Fifth Ave., has 
sent out an announcement in which it is 
stated that in order that the concern 
may offer merchants of the country an 
even finer product and more complete 
service than ever before at a material 
reduction it has engaged the Sher- 
man Corp., Industrial Engineers of New 
York, to assist them in improving their 
equipment and service. 
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HELLER HOPE BIRTHSTONE DISPLAY 


interpreted in modernistic moulded 


thermo-plastic composition with 


12 Interchangeable Display Units and Velvet Ring Pad 


F REE to retailers for only 12 


premium tabs from HELLER HOPE 
TAGS attached to each and every piece 
of jewelry set with Heller Hope Stones. 


The display units, one for each month, are in- 
terpreted in the full glory of color by six-color print- 
ing. Buy rings and jewelry set with Heller Hope 
Stones. Insist that the tag be attached to every piece 
of jewelry when you buy a complete tray. Save the 


premium tabs on the Heller Hope Tags. 


This display will help you sell more 
stone jewelry every day of every 
month in the year. 


write for full details and 
sample display units. 


L. HELLER & SON, Inc., 15 W. 47th St, New York City 
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United States Customs Rulings 


Late Decisions Fix Tariff Status of Imitation Half Pearls, Real Marcasites, Paste Back Jewels, 



































White Metal Snake Chain and Other Imports 


Decisions of a little more than or- 
dinary interest to the jewelry and allied 
trades were handed down during the 
past week by the United States Customs 
Court, at New York. These rulings, of 
interest not only to importers but to 
domestic manufacturers as well, cover 
various items. 


REAL MARCASITE STONES 


Judge Young, of the United States 
Customs Court, writes the opinion in one 
of these decisions having to do with the 
status, for Customs House purposes, of 
real marcasites. These items were im- 
ported by the Artistic Novelty Co. and 
D. Bram & Sons, New York. Duty was 
assessed by the collector at the rate of 
40 per cent ad valorem, under Par. 214, 
Tariff Act of 1922, as earthly or mineral 
substances, decorated. The court reaches 
the conclusion that duty should have 
been applied at only 20 per cent ad 
valorem, under the provision in Par. 
1429, Act of 1922, for semi-precious 
stones. 


IMITATION HALF PEARLS 


Imitation half pearls, without a hole 
or with a hole partly through only, im- 
ported by the Brier Mfg. Co., New York, 
were the subject of another recent deci- 
sion by the United States Customs 
Court. Judge Sullivan finds that these 
items should have been subjected to duty, 
upon entry, at the rate of 20 per cent 
ad valorem, under Par. 1429, rather 
than, as imposed by the collector, at 60 
per cent under the same paragraph. 


PASTE BACK JEWELS 


Paste back jewels, the United States 
Customs Court announces in granting 
an import claim of the Walco Bead Co., 
New York, were improperly returned by 
the customs appraising officers at 55 per 
cent ad valorem, under Par. 218, Act of 


By Frank Van Leer, Jr. 


1922. The rate, Judge Sullivan points 
out, should have been only 20 per cent 
under Par. 1429 of the existing tariff 
law. 


WHITE METAL SNAKE CHAIN 


Merchandise, described as “white met- 
al snake chain and white metal woven 
wire bands,” was the subject of a con- 
troversy which the Customs Court has 
just determined in favor of Charles A. 
Redden, Inc., New York. The appraiser 
referred to this merchandise as “for use 
in the manufacture of jewelry.” It was 
subjected to duty by the collector of cus- 
toms at the rate of 80 per cent ad 
valorem, under Par. 1428, Tariff Act of 
1922. The court, in a lengthy opinion 
by Judge Sullivan, concludes that duty 
should have been assessed at 75 per cent 
ad valorem, under Par. 1428, Act of 1922. 

At the trial of this case, Mr. Lich- 
tenfels, testifying for the importers, 
stated that these chains and bands are 
imported in lengths of 50, 20 and 30 
feet, according to the way they come 
from the machines, and that they are 
used to manufacture into watch brace- 
lets; that, as imported, the merchandise 
is not plated, but is plated after its man- 
ufacture into bracelets; further, that the 
merchandise is made of nickel silver, a 
composition of nickel and copper and 
that there “is no silver in it.” Illustra- 
tions were introduced, showing various 
watch bracelets made from the snake 
chain and woven wire band material. 








BEADS 


Sustaining numerous protests of the 
Morris Hollander Co., Inc., e¢ al., the 
Customs Court finds certain imported 
beads, loosely strung, not in imitation of 
precious or semi-precious stones and not 
ivory nor imitation pearl beads, taxed 
by the collector at 80 per cent ad vel- 
orem, under Par. 1428, Act of 1922, 
should have been assessed at only 35 per 
cent ad valorem, under Par. 1403, Act of 
1922. 

Other beads, loosely strung, in imita- 
tion of precious or semi-precious stones, 
taxed at 80 per cent under Par. 1428, 
Act of 1922, are held to be more properly 
dutiable at 45 per cent ad valorem, un- 
der Par. 1403, Act of 1922. 


PENDANT WATCH CASES 


Granting claims of the S. H. Pomer- 
ance Co., Inc., the Solis Watch Co. and 
Schein & Engel, New York, the Customs 
Court decides that certain pendant watch 
cases and certain watch cases. in 
brooches, returned for duty by the cus- 
toms appraising officers at 80 per cent 
ad valorem, under Par. 1428, Tariff Act 
of 1922, should have been assessed at 
only 45 per cent ad valorem, under Par. 
367, Act of 1922. 


CLASPS 


Friedman & Co., Inc., New York, win 
before the Customs Court in a decision 
lowering the tariff rate on imported 
metal snaps, set with rhinestones, not 
plated. The collector’s rate of 75 per 
cent ad valorem, under Par. 1428, Act of 
1922, is set aside by the court, and duty 
applied at 55 per cent ad valorem, un- 
der Par. 348. 


HOLLOW WARE 


Chief Justice Fischer, of the United 
States Customs Court, writes the opinion 
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jn a case involving the duty on articles 
of gold or silver plated hollow ware. The 
collector’s assessment at 60 per cent ad 
valorem, under Par. 399, Act of 1922, is 
held not to be proper and duty is fixed 
at 40 per cent ad valorem, under Par. 
339, Act of 1922. This decision sustains 
protests of Meadows Wye & Co., Inc. 
and Raymond & Co., New York. 


REAPPRAISEMENTS 


Recent reappraisement rulings by the 
Customs Court establish valuations, for 
duty assessment purposes, on watch 
cases, imported from Paris and entered 
at New York by D. Lisner & Co., and 
watchcases and straps, imported through 
the port of New York in the name of 
R. F. Downing & Co., Inc. 


PIN TRAYS 


In a decision, sustaining a protest of 
Stern Bros., New York store, the duty 
is reduced on certain imported pin trays, 
composed in chief value of gold or silver 
plated metal, from 80 per cent ad val- 
orem, under Par. 1428, to 60 per cent ad 
valorem, under Par. 399, Act of 1922. 


ROSARIES 


Granting a claim of G. Klein & Son, 
New York, the Customs Court, in an 
opinion by Chief Justice Fischer, finds 
that certain rosaries, assessed by the 
Government at 50 per cent ad valorem, 
should have been taxed at only 15 per 
cent ad valorem, under Par. 1446, Tariff 
Act of 1922, under the provision for 
“Rosaries, * * * of whatever materia) 
composed (except if made in whole or 
in part of gold, silver, platinum, gold 
plate, silver plate, or precious, or imita- 
tion precious stones), valued at not more 
than $1.25 per dozen.” 








Watchmakers Certified by Horologi- 
cal Institute of America 


WASHINGTON, D. C., March 27.—The 
following were granted watchmakers 
certificates at the meeting of the Exam- 
ining Board of the Horological Institute 
of America, held here, on March 14: 


Certified Watchmakers: Clarence Ly- 
man Chickering, Hillsboro, N. H.; 
Micheal Gorb, employed by A. Hirsh & 
Son, San Jose, Cal.; James Z. Hutchins, 
employed by G. W. Haltom, Fort Worth, 
Tex.; Walter Kullberg, employed by Carl 
E. Lindquist, Rockford, Ill.; Elmer Muhl, 
employed by E. G. Hammond, San Diego, 
Cal.; C. Ferd Pelz, student at Elgin 
School, Elgin, Ill.; William W. Putnam, 
student at Elgin School, Tallahassee, 
Fla.; Roy W. Roath, Melis-Roath Co., 
La Junta, Col.; Fritz E. Winkler, San 
Antonio, Tex. 


Junior Watchmakers: Arthur J. Bell- 
man, employed by A. H. Krohn, Evans- 
ville, Ind.; Crayon T. Burnett, student, 
Bradley Inst., Peoria, Ill.; John Cham- 
pion, student, Elgin School, Elgin, IIl.; 
Roy E. Dieter, student, Bradley Inst., 
Peoria, Ill.; Orvin Russell Haas, student, 
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Elgin School, Elgin, Ill.; Tennent D. 
Hall, Tschabold Jewelry Co., Wichita 
Falls, Tex.; Palmer H. Hamlin, student, 
Bradley Inst., Peoria, Ill.; H. M. Hay- 
wood, student, Elgin School, Elgin, IIl.; 
Herman J. Heitman, student, Elgin 
School, Elgin, Ill.; Reuben Larson, stu- 
dent, Bradley Inst., Peoria, Ill.; Clifford 
B. Logback, student, Elgin School, Elgin, 
Ill.; Albert Mayhoefer, employed by M. 
Esaner, Chicago; Harold Mulholland, 
student, Elgin School, Elgin, Ill.; Emil 
Neprash, student, Elgin School, Elgin, 
Ill.; Harold S. Ovind, student, Elgin 
School, Elgin, Ill.; Mark W. Taylor, em- 
ployed by John W. Hiber, Hastings, 
Neb.; A. Harry von Wronski, student, 
Hiles School, Oakland, Cal.; W. H. War- 
ren, student, Elgin School, Elgin, Il. 








Assistant Patent Commissioner Up- 
holds Washington, D. C., Concern’s 
Right to Use Words “Diamond 
Blossom” as Trade Mark 


WASHINGTON, D. C., April 1.—William 
A. Kinnan, First Assistant Commis- 
sioner of Patents has upheld a decision 
of an Examiner of Interference in which 
it was held that R. Harris & Co., jewel- 
ers of this city are entitled to the regis- 
tration of the notation “Diamond Blos- 
som” arranged in a circle with small 
diamond shapes appearing between the 
two words, the mark being used for 
finger rings. The Traub Mfg. Co. of 
Detroit, Mich., opposed the registration. 

The Examiner of Interference of the 
Patent Office dismissed the opposition of 
the Traub company and the decision just 
rendered by the Commissioner upholds 
that decision. 


The record shows that the Traub com- 


pany set up prior adoption and use con- 
tinuously since about 1914 of the trade 
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mark “Orange Blossom” used upon the 
same class of goods, namely, finger rings. 


The Harris company in answer to the 
opposition of the Traub company showed 
some eight registrations beginning in 
1921 of various marks which include the 
word “Blossom” or “Blossoms” in con- 
nection with some other words, the mark 
being used on the same class of goods. 


The Commissioner states further that 
“while the opposer might have asserted 
any exclusive rights which it may have 
deemed it possessed to the word ‘Blossom’ 
when the earlier registrations relied 
upon by the defendant were granted yet 
having failed to do so at such time, its 
long silence, so far as the record here 
discloses for nine years or more, war- 
rants the conclusion that it did not con- 
sider it was possessed of such rights or 
it has waived them. The applicant’s 
mark is regarded as no nearer that of 
the opposer than several of those ap- 
pearing in the applicant’s list of regis- 
tered marks and since the opposer has 
made no showing here that it has 
objected to the use of those marks by 
these other registrants, it should not be 
sustained in its opposition to the regis- 
tration of the applicant’s mark. The 
decision of the Examiner of Interferences 
dismissing the opposition and adjudging 
the applicant entitled to the registration 
for which it had applied is affirmed.” 








Committees Appointed for California 
Convention and Style Show 


Los ANGELES, March 28.—Committees 
having in charge the California Gold 
and Silversmiths annual convention, to 
be held at the Biltmore Hotel, May 12, 
13 and 14, are striving to stage one of 
the most outstanding gatherings ever 
held by the association. In conjunction 
with the convention will be held a jewel- 
ry trade show and a pageant of jewels. 
The former will comprise exhibits of 30 
or more wholesalers, manufacturers and 
jobbers, to acquaint the public with 
what is new and stylish in jewelry and 
the proper articles to wear with certain 
costumes. This latter object will be 
made known through the medium of 
cinema beauties of Hollywood, who will 
be gowned in the latest creations for 
women and will be adorned with jewels 
and ornaments that will harmonize with 
their apparel. 


At a meeting of the convention com- 
mittee, comprising J. Herbert Hall, 
Pasadena, chairman, A. N. Slavick, 
James A. Apffel, G. F. Davidson, S. M. 
Irmes, H. Preston Smith, all of Los An- 
geles; G. R. Finley, Compton; Julius A. 
Young, Oakland, and Clarence L. Run- 
yon, Huntington Park, the other com- 
mittees were selected. 


There had been 41 spaces outlined for 
exhibition purposes and all of these have 
been sold and, several more being de- 
sired, more space has been provided in 
the foyer near the ballroom where the 
show is to be held. 
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One of the 
jewelry ex- 
hibits at the 
recent British 
Industries 
Fair held at 
Olympia. The 
jewelry section 
attracted much 
attention 


British Industries Fair at Olympia 
Most Successful Ever Held 


LONDON, March 15.—Housed in its new 
home at Olympia, the southern section of 
the British Industries Fair was this year 
bigger and better than ever, the exhibits 
being so arranged that the trade buyer 
was enabled to reach the departments 
required in the minimum of time. At the 
old White City Fairs the arrangements 
were such that one often had to go the 
equivalent of several blocks in getting 
from one group to another. 

The ceramics and glass display at 
Olympia was again the second largest 
department at the Fair, and this, with 
the jewelry, goldsmiths and silversmiths 
section, constituted one of the most col- 
orful and attractive features of the ex- 
hibition. 

Members of the royal family were 
early on the scene, the Queen, Princess 
Mary, and the Duke of York making a 
large number of purchases. The royal 
visitors were particularly interested in 
the new blue iridiscent glass ware, the 
chess board in white and colored gold, the 
rainbow of gold in five colors, the ex- 
amples of old Birmingham plate, and the 
beautiful specimens of students’ work. 

The composite exhibit of the leading 
firms in the Birmingham Jewelers’ and 
Silversmiths’ Association conveys a 
pretty good idea of what the jewelry in- 
dustry is doing for 1930 trade. What 
the trade sees at Olympia is what the 
country uses in the spring, is an old ex- 
pression here. Practically the whole of 
the jewelry pieces featuring first-grade 
gems rely on the wide use of the square- 
angled stone for their appeal. Exquisite 
bracelets, brooches and rings were dis- 
played, the large square and oblong 
stones being set quite simply in plati- 


num. Alongside many of these pieces _ 


were the original designs on paper from 
which the articles were constructed. 
Separate exhibits of magnificent paste 





THE JEWELERS’ 





jewelry attracted much attention and 
called forth considerable praise from the 
lay visitor to the show. 

The Fair closed its doors the last day 
of February, and before leaving Olym- 
pia many exhibitors booked up space for 


the 1931 show. It was conceded that 
business booked at the Fair was the best 
yet. The first hour of opening saw the 
booking of a $200,000 order for novelty 
cigarette cases by a London cigarette 
house which will use the cases as pre- 
miums. 

Around 8000 buyers visited the Fair 
the second day and 12,000 the third day. 
The crush at the last two days was such 
that one-way traffic had to be introduced 
in the galleries. ‘The total attendance 
was more than 200,000, compared with 
147,000 at last year’s Fair. Of this 200,- 
000, 155,000 were home and foréign buy- 
ers. The latter came from 60 different 
countries, including Brazil, Bulgaria, 
Uganda, China, Holland, Australasia, 
and so on. The United States was third 
on the list in buyer volume, Holland com- 
ing first and Canada second. France and 
Germany were fourth and fifth. Many 
American buyers are taking in the Leip- 
zig Fair while over here. 

At Castle Bromwich, the Birmingham 
“heavy” section, some very fine displays 
were made. One “unbreakable glass” 
firm had a display of jewelry in a shop 
window. Visitors were invited to heave 
bricks at the glass which refused to 
break. It is of the sandwich order, a 
thin layer of celluloid being contained be- 
tween two sheets of the glass. The dis- 
play was of special interest to jewelers 
since the glass is designed to foil smash- 
and-grab raiders. 

A copy of THE JEWELERS’ CIRCULAR, 
handed to organizing officials in the 
press office at the Fair, excited very fa- 
vorable comment. 

“The Americans can make jewelry,” 
said one official, “and they can certainly 
get out snappy trade journals.” 
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North and South Carolina and Vir- 
ginia Jewelers to Hold Joint 
Convention 


DuRHAM, N. C., March 29.—Due to 
the success of the joint conventions held 
during the past two years by the North 
and South Carolina Retai! Jewelers As- 
sociations, Virginia jewelers will join 
forces with these two organizations and 
on April 28 and 29 delegates from these 
three State bodies will hold their first 
tri-State meeting at Greensboro, N. C. 
The King Cotton Hotel has been selected 
as convention headquarters. 

This gathering, the sponsors say, 
promises to be one of the greatest and 
best attended conventions ever held in 
the Southeastern region. An earnest 
effort is being made to have present, 
nationally known speakers, both in and 
out of the trade. The first day is set 
aside for the business sessions for the 
three associations which will meet sepa- 
rately for such purpose. A banquet will 
be given on the evening of April 28. 
On the second day the three associations 
will assemble together in the large ball 
room of the King Cotton Hotel and hear 
speeches, which will be delivered by some 
of the most prominent men in the coun- 
try. A banquet will also be given on 
the second night. 

Invitations to attend the convention 
are being extended to jewelers not only 
in the three States mentioned above, but 
to the entire trade as well. 








The Hungarian Home Secretary has 
granted a license to a firm of diamond 
cutters of Antwerp to establish a branch 
in Sopron, Hungary, and has given per- 
mission to employ the requisite number 
of skilled foreign workmen. The grant- 
ing of a subvention has been made de- 
pendent on the result of the first year’s 
working.—Reuter. 





















SLOT POT 


rag 


48 THE JEWELERS’ CIRCULAR April 3, 1930 








—— 


Established 1860 





| | 
EICHBERG & CO. 


Cutters and Importers of 


DIAMONDS 
































CUTTING WORKS: F OFFICE: 

155-157 Summit Street - 511 Fifth Avenue 
| NEWARK, N. J. NEW YORK | 
Mm. S. Hedges & Co. 

IMPORTERS OF 

rag regpnct stone sg Sot 20 West 47th Street 
Sak: 4: GME Pohanaer NEW YORK mannan a 
& 

















ESTABLISHED 1888 


Jacobson Brothers 


—— CUTTERS OF 














7 “PROPERLY MADE” DIAMONDS 
CUTTING WORKS: 551 Fifth Avenue 
ime NEW YORK 























ae: A 


oose*aga 2 ae’ @® r+. 















April 3, 1930 


Special medal of 
Nation al Geo- 
graphic Society 
awarded to Hugo 
Eckener to com- 


National Wholesale Jewelers Associa- 
tion Will Convene in Atlantic 
City, June 10 and 11 


PHILADELPHIA, April 1—Tuesday and 
Wednesday, June 10 and 11, have been 
set as the dates for the annual con- 
vention of the National Wholesale 
Jewelers Association, the place being 
Atlantic City. Headquarters will be at 
the Hotel Shelbourne. 

Executive officers of the association 
expect the convention to ‘be one of the 
best in its history. Much constructive 
work is to be accomplished and some re- 
sults of the organization’s cooperation 
with the Federal Trade Commission for 
better business conduct are expected to 
be announced. 

Meantime the internal survey of con- 
ditions in the trade has been started, 
and important results are looked for. 
‘ The first letters to members, announc- 
ing the survey and its scope and pur- 
poses, have been sent out. 








Members of Maiden Lane Historical 
Society Hold Annual Meeting 
in New York 


Some historical event, identifying 
Maiden Lane and its environs with the 
early history of New York, will be cele- 
brated probably late this spring by mem- 
bers of the Maiden Lane Historical So- 
ciety. ‘This decision was made at the 
annual meeting of the organization held 
last Thursday in the room of the Jewel- 
ers 24 Karat Club, 15 Maiden Lane. The 
celebration will as usual take the form 
of a luncheon for members at which 
plans for dedicating another tablet mark- 
ing the historical event may be made 
known, or details of just what part the 
society will play in the opening of New 
York’s Museum of History will be an- 
nounced. 

Those gathered for the meeting, at 
which President John W. Sherwood 
presided, were unanimous in the opinion 
that some function should be arranged 
where the members could meet socially. 
After some discussion it was agreed that 
there are four opportunities for such a 
gathering. Accordingly, the executive 
committee was delegated to investigate 
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and then make the proper arrangements. 
The events to be investigated are the 
opening of the Museum which may take 
place next fall or in the spring of 1931, 
and the possibilities of marking .with a 
tablet the office of Alexander Hamilton 
on Wall St., the installation of the first 
commercial telephone reported to have 
been on John St., and the stringing of 
the first electric light wires in New York 
which is said to have been on Maiden 
Lane. 

Aside from this the members present 
voted to accept seven resignations and 
to drop five members for non-payment 
of dues. One new member was also 
elected. During the year the society lost 
five members by death. 

Treasurer Leo Wormser’s report in- 
dicated that the organization is in an 
excellent financial condition. 

The election resulted in the selection 
of the following: President, John W. 
Sherwood; vice-presidents, Henry Ab- 
bott, A. L. Brown, George E. Fahys, 
George F. Kunz, Harry C. Larter and 
G. H. Niemeyer; secretary, Joseph D. 
Little; treasurer, Leo Wormser and his- 
torian, Albert Ulmann. The trustees 
chosen include: P. J. Coffey, I. W. Coke- 
fair, August Oppenheimer, Lee Reich- 
man, William I. Rosenfeld, M. D. Roth- 
schild, Frank T. Sloan, W. H. Tarlton, 
T. Edgar Willson, William Post Sackett, 
H. H. Dillingham and Frank Jeanne. 








Program for Texas-Louisiana Jewel- 
ers’ Convention at Dallas, April 
7 and 8 


DALLAS, TeEx., March 29.—The pro- 
gram for the 24th annual convention of 
the Texas-Louisiana Retail Jewelers As- 
sociation, to be held at the Hotel Baker, 
April 7 and 8, has been completed and 
everything is now in readiness for the 
opening of the conclave. An exception- 
ally interesting program of talks has 
been arranged for the convention ses- 
sions and during the two days delegates 
are visiting in this city they will be roy- 
ally entertained. 

An hour before the convention opens 
at 10 o’clock Monday morning, April 7, 
visiting delegates will be given an oppor- 
tunity to register and receive badges. 
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memorate the 
first around the 
world flight of 
the airship “Graf 
Zeppelin” 


Immediately after the first session is 
opened by President I. J. C. Holland, an 
invocation will be delivered by a local 
clergyman, followed by an address of 
welcome. 


The delegates will hear a report on 
the 1929 convention of the A. N. R. J. A. 
by Myron Everts, and then President 
Holland will introduce H. E. Stanley, di- 
rector of the Merchants Extension Insti- 
tute, East Texas Chamber of Commerce, 
who will speak on “Merchandise Trends 
in 1930.” This will be followed by a 
talk on “Salesmanship and Salespeople” 
by Alfonso Johnson, dean of the Adver- 
tising Institute of Texas. 

After luncheon, C. O. Girard, of Linz 
Bros., will decorate a window for the in- 
spection of visiting jewelers and will an- 
swer questions relating to window dress- 
ing. During the remainder of the after- 
noon addresses will be delivered by H. 
W. Stanley, on “New Progress and 
Profits”; R. B. Barton, salesmanager, 
Elgin National Watch Co., and Arthur 
A. Everts, regional vice-president of the 
A. N. R. J. A., on “Our National Asso- 
ciation.” 

In the evening the visiting jewelers 
will be guests of local wholesalers and 
the State retailers’ organization at a 
banquet and dance to be held at the Pea- 
cock Terrace in the Hotel Baker. 

The second day’s proceedings will open 
with the annual “glad hand” breakfast 
at 8 o’clock and shortly before 10 a. m. 
President Holland will call the regular 
business session to order. Erle M. Racey 
will give “A Panoramic Picture of Ad- 
vertising” at this session, followed by a 
talk on “Twentieth Century Salesman- 
ship” by Henry T. Hinsch. 

Another window will be decorated 
after Tuesday’s luncheon, this time by 
J. H. Brannon of the Arthur A. Everts 
Co., who will answer all questions pre- 
sented to him. 

After a talk on “The Business Man’s 
Philosophy of Life” by John H. Keen of 
the University of Texas, Charles A. 
Moore will discuss “Retailing—Whole- 
saling.” This will be followed by the 
question box after which the delegates 
will consider new business, listen to re- 
ports from committees and then bring 
the convention to a close with the election 
of officers. 
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Members of Massachusetts and Rhode 
Island Association Elect Officers 
at Final Session in Boston 


Boston, MAss., March 27.—New ideas 
for developing a market for jewelry 
sales, comprehensive reports on publicity 
and the work of the national organiza- 
tion, the business advantages in New 
England, indorsement of mutual! fire in- 
surance and inspiring reports by various 
officers were the outstanding features of 
the 16th annual convention of the Massa- 
chusetts Retail Jewelers’ Association, 
embracing also the State of Rhode Island 
which ended with a banquet and dance 
at the Statler Hotel last night. A report 
of the first day’s session appeared in 
THE JEWELERS’ CIRCULAR last week. 

Decision to extend an invitation to all 
jewelers in New England brought to- 
gether a much larger crowd than other- 
wise would have been the case. Up- 
wards of 100 jewelers had registered 
before the rap of the gavel brought the 
convention to order on Tuesday. 

Not the least of the attractions was 
the exhibition staged by the manufac- 
turers and wholesalers, practically the 
whole of the fourth floor being devoted 
to this feature. 

Officers elected were: President, C. J. 
Gidley, New Bedford; first vice-presi- 
dent, James Kingman, Boston; second 
vice-president, A. H. Abbott, Lowell; 
secretary, Louis S. Smith, Beverly; 
treasurer, Arthur K. Smith, Woburn; 
executive committee, E. T. Arnold, Pro- 
vidence; Hollis S. Howe, Concord; W. F. 
Rainey, Pittsfield; Frederick W. Bird, 
Boston, and Arthur M. Smith, Brockton. 

In opening the proceedings and wel- 
coming the delegates on Tuesday morn- 
ing, as reported in these columns last 
week, President Gidley laid special em- 
phasis upon the need of closer coopera- 
tion by the retailers with other branches 
of the trade. He was followed by John 
Vandeleur, chief of the Speakers’ Bu- 
reau, New England Council. Mr. Van- 
deleur told how the Council is improving 
business conditions in the six States by 
working through numerous committees. 

The range and variety of publicity 
conducted by the National Jewelers’ Pub- 
licity Association was given in minute 
detail by P. J. Coffey, president of the 
association; at the close of Mr. Coffey’s 
address one of his interested listeners in 
speaking for his company told Mr. Coffey 
that a check for $250 was ready for him 
whenever the association called for it. 

The Capper-Kelly Bill, the Federal 
Stamping Act, the tariff on diamonds 
and the work conducted by the Harvard 
Research Bureau were dealt with in an 
interesting way by Charles T. Evans, 
secretary of the American National Re- 
tail Jewelers’ Association. Mr. Evans 
also pointed out the advantages of the 
National Jewelers Mutual Fire Insur- 
ance Co. and laid great stress on the 
questionnaire study of the retail business 
by the United States Department of 
Commerce in cooperation with a special 
committee of the national body of jewel- 
ets and a New England committee com- 
posed of James Kingman of Boston and 
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William G. Thurber of Providence. 

The evening session was devoted to a 
pictorial presentation of “The Diamond 
From Mine to Market.” This was fol- 
lowed by an open forum. 


Wednesday 


‘The second day opened with the busi- 
ness session during which reports of the 
officers were submitted. Secretary Smith 
dealt with the action of the American 
National Retail Jewelers’ Association at 
the Cleveland convention- when it in- 
dorsed the Jewelry Trade Association. 
He also referred to the adoption of rules 
by the Federal Trade Commission as a 
result of Trade Practice Conferences. 

Under the title of “The Rustle in the 
Market-place,” V. D. Reed, Boston Uni- 
versity, assistant professor of Market- 
ing, dwelt on the fact that markets 
are frequently changing, and he enumer- 
ated various ways in which retail jewel- 
ers should study these market changes 
to their advantage. 

William J. Fortune of the National 
Shawmut Bank said that New England 
had all the fundamental factors for great 
prosperity. There was no strain of 
credit, stated the speaker. 

A number of resolutions were unani- 
mously adopted. The Resolutions Com- 
mittee consisted of J. F. Kahl, A. T. 
Wonson and E. T. Arnold. 

Among the exhibitors at the conven- 
tion were the Waltham Watch Co., L. O. 
Becker, Providence; Stern & Stern, Inc., 
New York; Martin Forbes Co., Dennison 
Mfg. Co., Columbia Mfg. Co., New York; 
John H. Bates, H. E. Perry, J. J. Mur- 
phy, D. C. Percival & Co.; Harry An- 
derson, Charles May & Son Co.; Norling 
& Bloom Co., United Jewelry Co. 

During the convention the ladies were 
entertained by the wholesalers and man- 
ufacturers, dinner at the Lido Venice 
and a visit to the theater being the main 
attractions. The committee in charge 
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were: Chairman, Ben Wyman, Henry 
Arnold, Carl F. Lawton, Charles Law- 
son, E. E. Hardy, Nathan Alberts and 
J. Kirby. 

The convention closed with a banquet 
in the Salle Moderne with Fletcher W. 
Taft, salesmanager of the Carter’s Ink 
Co., as chief speaker. Dancing followed 
until midnight. 








Members of Jewelry Crafts Associa- 
tion, New York, Hear Interesting 
Addresses at Luncheon Meeting 


The monthly luncheon meeting of the 
Jewelry Crafts Association, Inc., was 
held on Wednesday, March 26, in the 
Cave Room of the Lobster-Oyster & Chop 
House, 156 W. 45th St., New York, at 
which several brief talks were given and 
officers were elected. Walter P. Mc- 
Tiegue, president of the association, pre- 
sided, and those present as guests were: 
Otto D. Wormser, president of the Na- 
tional Jewelers Board of Trade; Emil W. 
Kohn, president of the Jewelers Associa- 
tion of New York; B. L. Shinn, secre- 
tary of the National Jewelers Board 
of Trade; Charles. T. Evans, secre- 
tary of the American National Retail 
Jewelers Association; and Francis T. 
Mahoney, supervisor of Continuation 
Schools, Board of Education, New York 
city. 

After the luncheon had been served, 
President McTiegue introduced the prin- 
cipal speaker, Robert B. Steele, who gave 
a brief, interesting talk on conditions in 
the jewelry trade. Mr. Steele touched on 
various factors he believes responsible 
for business conditions now existing in 
the industry, attributing the falling off 
of trade to the recent Wall St. “smash.” 

The report of the nominating commit- 
tee was read by Charles F. Weller, chair- 
man, and all those named in the report 
were unanimously elected, they being 
David Shiman, president; Benjamin S. 
Katz and Robert B. Steele, vice-pres- 
idents; Richard Goldsmith, treasurer 
(reelected), and Arthur Essing, secre- 
tary and assistant treasurer (reelected). 
Those elected to the board of directors 
are: Henry Agate, George F. Brecht, 
Emanuel Ciner, De Witt A. Davidson, 
Walter P. McTiegue, Meyer L. Robbins 
and Albert M. Kohn. The nominating 
committee selected for the following 
year is composed of Ben Cohen, Martin 
Dattlebaum, Nathan Heyman, Edward 
L. Stern and H. Hilden. 

The reports of the officers of the asso- 
ciation were then listened to by the mem- 
bers, and following one submitted by Mr. 
McTiegue, a rising vote of thanks sug- 
gested by Joseph Herzog was given to 
the retiring president. 

Mr. McTiegue then called upon Mr. 
Mahoney, of the Board of Education, 
who spoke briefly about the trade school 
classes for jewelers under his supervi- 
sion. 

Before the close of the meeting Charles 
T. Evans reminded those present of the 
approaching convention of the A. N. R. 
J. A., which will be held at the Hotel 
Pennsylvania, the week of Sept. 14. 
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Safe in Davenport, Iowa, Jewelry - 


Plant, Blown Open by Thief Who 
Escapes with Loot 


DAVENPORT, Iowa, March 27—A safe 
in the office of the Miller Jewelry Mfg. 
Co., 207 Union Bank building, was blown 
open by a safecracker over the week 
end and between $1,200 and $1,500 in 
eash and jewelry stolen. Harry Miller, 
head of the firm, said the loss is par- 
tially covered by insurance. 

The loss included $150 in cash; $300 
in gold bars; $175 in pearls; a 1.6 carat 
unset diamond and miscellaneous arti- 
eles of jewelry. 








Indictments Returned and Extradi- 
tion Papers Prepared to Return 
Three Men to Indiana 
on Robbery Charges 


CuicaGo, March 31.—During the past 
year, the State of Indiana has witnessed 
four or five large jewelry robberies in- 
volving almost $500,000. .Up to January, 
1930, none of these robberies had been 
solved, and it was common gossip that 
some of them were supposed to be 
framed for the purpose of securing in- 
surance money. 

During the latter part of January, 
Attorney Francis V. Healy of the law 
firm of Goldman, Allshouse & Healy, at- 
torneys for the Good and Welfare Com- 
mittee of the Chicago Jewelers Associa- 
tion, was consulted by the authorities 
with respect to two of the recent rob- 
beries. After one week’s investigation, 
Attorney Healy named as the actual par- 
ticipants, John Maleski, Meyer Bogg, 
Martin Kramer, alias Tesmer. Attorney 
Healy alleges that over $1,500,000 worth 
of jewelry has been taken by these men. 
A great deal of information was ob- 
tained as to the manner in which these 
robberies had occurred. 

Indictments were secured and extradi- 
tion papers prepared to return three of 
the men named to the State of Indiana 
for trial. These men are already under 
indictment in the State of Illinois for 
robberies totaling hundreds of thousands 
of dollars. 








Sol and Abe Adler, New York Jewel- 
ers, Indicted by Federal 
Grand Jury 


Sol and Abe Adler, formerly president 
and treasurer respectively of the defunct 
corporation of Adler Bros., Inc., have 
been indicted by the Federal Grand Jury, 
New York, charged with concealment of 
assets and conspiracy to conceal assets 
from the receiver and trustee in bank- 
Tuptcey. On Wednesday, March 26, the 
defendants were arraigned before Judge 
Knox and released on $2,500 bail each. 
No date has been set for the trial. 

Adler Bros., Inc., was organized in 
1926, and engaged in the manufacture 
of jewelry at 121 Canal St., New York 
tity. Last May they notified creditors 
that they could not meet pending obliga- 
tions and made an offer of 20 cents on 
the dollar in settlement, claiming that 
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they owed some $37,000 and possessed 
assets of only $18,000. A few days later 
an involuntary petition in bankruptcy 
was filed. 

In a statement filed with the National 
Jewelers Board of Trade on Feb. 19, 
1929, it is claimed the debtors had listed 
their assets as totaling $55,026.14 with 
liabilities of $32,141.12. After a number 
of the creditors applied to the board for 
use of its Fighting Fund, an investiga- 
tion of the circumstances surrounding 
the failure was made by Greenbaum, 
Wolff & Ernst, general counsel for the 
board. The results achieved were laid 
before the District Attorney and the in- 
dictment of the Adlers followed. 

The evidence in the case was presented 
to the Grand Jury by Assistant United 
States Attorney Seymour Altmark, who 
was assisted in his preparation of the 
case by Newman Levy of Greenbaum, 
Wolff & Ernst. 








Father and Son Sent to Prison for 
Kansas City, Mo., Robberies 


KANSAS CIty, Mo., March 28—Sen- 
tences of 28 and 16 years respectively 
were given to a son and father March 
22, both of whom admitted participa- 
tion in robberies Jan. 19 in the Merry 
building, 1009 Walnut St. Oscar Lowery, 
51 years old, night watchman at the 
building, pleaded guilty to admitting his 
son, Harry Lowery, 21 years old, and a 
companion to the building and then aid- 
ing them in ransacking the offices of four 
concerns in the building. 

Judge Thomas J. Seehorn gave Oscar 
Lowery four years on each of four 
counts of burglary and larceny. Young 
Lowery also received a like sentence for 
that robbery and four years on each of 
three more counts, the robbery of the 
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Gladstone, Bagdad and Madrid theatres. 

The father and son, with a companion 
not yet arrested, entered the Nisely Shoe 
Co.’s store, taking $500 in women’s hose; 
the Jules Borel & Co.’s office, taking two 
watches valued at $50; the salesroom of 
the Norris-Alister-Ball-Bridges Co., tak- 
ing $500 in jewelry, and the Merry 
Optical Co., taking $500 in cash. The 
elder Lowery told detectives he got $30 
for his share of the loot and an extra 
$5 bill dropped by his son as the latter 
left the building. 








Appellate Division of New York 
Supreme Court Orders Extradition 


of Two Men Held for Thefts 


The Appellate Division held last Fri- 
day that a requisition from the Governor 
of Connecticut for the return there of 
Benjamin Karpilow and Sol Binder, 
arrested in New York in connection 
with the systematic theft of silverware 
from the International Silverware Co.’s 
Holmes & Edwards plant at Bridgeport, 
sufficiently stated facts requiring the 
New York authorities to turn over the 
defendants to the Connecticut prose- 
cutors. 

The papers filed with the Appellate 
Division on a writ of habeas corpus sued 
out by Karpilow and Binder showed that 
when the Holmes & Edwards officials 
discovered a serious shortage in silver 
they employed a detective who finally 
questioned Roy White, an employe. 
White, it is alleged, then confessed that 
he had been delivering stolen sets to 
Karpilow since last June, at least once 
and sometimes twice a week. On the 
night of Nov. 20 last Karpilow, it is 
claimed by White met him at Williston 
St. and Seaview Ave., Bridgeport, to get 
more silverware. 

Detectives who had traced Binder 
from New York to Bridgeport, claim 
they saw Karpilow join him there, and 
followed Binder to a rooming house at 
54 W. 70th St., New York, where one 
of the detectives had taken a room to 
run down the alleged thefts. They said 
that on the afternoon of Nov. 21 Kar- 
pilow drove up in a car with a suitcase. 
They went to Binder’s room and in the 
suitcase they charge they found 18 sets 
of the Holmes & Edwards silverware, 
which they said Karpilow admitted he 
had been getting from White. 

James C. Ludlum, manager of the 
Holmes & Edwards branch, swore that 
he examined one of the sets and that 
it was in the original condition in 
which it had been packed for shipment 
to a purchaser. He said that White 
had been a shipping clerk in the plant 
for three years. 

In the habeas corpus proceedings coun- 
sel for the defendants insisted that the 
information issued out of the City Court 
of Bridgeport insufficiently charged them 
with a crime. Assistant District At- 
torney Driscoll, appeared for the Con- 
necticut authorities. 

While the appeal has been pending 
the defendants have remained in New 
York State under a stay of proceedings 
issued by the court. 
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Large Award Offered for Arrests and 
Recovery of Loot Taken in 
Cincinnati Robery 


A reward of $50,000 is being offered 
for the recovery, and return of all the 
diamonds and jewelry stolen from The 
Frank Herschede Co., Cincinnati, Ohio, 
some time between Feb. 22 and 23, and 
for the arrest and conviction of all per- 
sons concerned in the theft. A propor- 
tionate amount of the reward will be 
paid in the event that any portion of the 
property is recovered, and less than all 
of the criminals are arrested and con- 
victed. 

The reward is being offered by W. B. 
Brandt & Co., Inc., representing the 
Commercial Union Assurance Co., Ltd., 
110 William St., New York, who are 
emphatic in stating that they are just 
as anxious to apprehend the thieves as 
they are to recover the stolen merchan- 
dise. Any information should be sent to 
the Brandt concern, or to District At- 
torney Nelson Schwab, Cincinnati, Ohio. 

A six-page. circular describing all the 
stolen merchandise and illustrating sev- 
eral of the most valuable pieces has been 
sent to all parts of the country. The 
Herschede robbery is said by the police 
to be one of the most daring and in- 
genious thefts ever accomplished in that 
city. Elaborate preparations were evi- 
dently made by the crooks who entered 
the building after closing hours over the 
week-end, and with the use of burglar 
tools cut their way through brick walls 
and steel without setting off the burglar 
alarm. 








Auctioneer Fined and Given Prison 
Sentence for Violation of 
Louisville, Ky., Ordinance 


LOUISVILLE, Ky., March 28.—H. T. 
Michelson, 29 years of age, auctioneer 
representing J. L. Levine & Co., of Chi- 
cago, who purchased the remainder of 
the stock of the local jewelry house of 
Charles C. Wright & Co., following an 
auction liquidation sale, was today fined 
$100 and sentenced to 60 days in jail 
by Judge Fred Starck, of the Police 
Court, on a charge of violating the city 
ordinance pertaining to operating auc- 
tion sales, and which among other 
things requires filing of a complete list 
of all articles to be sold with the Director 
of Safety. 

The Chicago company purchased the 
tfemainder of the Wright stock, removed 
it from the old Wright store, at Third 
and Jefferson Sts., to a vacant store at 
634 S. Fourth St., where an auction 
sale was started. It is alleged that this 
sale not only included the remnants of 
the Wright stock, but other merchandise. 
The auctioneer, it was charged, failed 
to notify bidders at the sales, that this 
added stock was not a part of the 
Wright stock, which the auctioneer was 
purporting to sell. Under the law items 
foreign to the stock must be so an- 
nounced. 

Michelson was arrested on March 22. 
atraigned in police court, March 24, and 
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the case continued to March 28. The 
warrant for his arrest was sworn to by 
Mrs. Marie F. Holland, an employe of 
the Better Business Bureau. 

Homer McLennan, attorney for Mi- 
chelson stated that he would appeal the 
decision of the lower court. 
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Indictments Returned Against Three 
Men on Charges of Receiving 
Stolen Property 


CHICAGO, March 31.—On last Wednes- 
day, March 26, the Cook County Grand 
Jury returned indictments against J. 
Saikin, Harry C. Arnow and Charles 
Minch, on the charges of receiving stolen 
property and larceny. The indictments 
grew out of the theft of the samples of 
S. Wechter & Co. that were taken from 
the automobile of Lawson Jaffe on Dec. 
3, 1928. The loss was estimated at ap- 
proximately $42,000. 

When interviewed, Attorney Francis 
V. Healy of the law firm of Goldman, 
Allshouse & Healy, attorneys for the 
Good and Welfare Committee of the Chi- 
cago Jewelers Association, stated that J. 
Saikin & Co. had handled a large 
amount of the jewelry and was selling it 
to jewelers around Chicago and that on 
or about Sept. 21, Minch and Saikin were 
found with a large portion of the goods. 
They in turn accused Harry C. Arnow, 
of 21 Maiden Lane, New York city, a 
diamond importer and jewelry manu- 
facturer. 








M. M. Cohen, jeweler of Spokane, 
Wash., recently purchased the entire 
stock of the Ritter Jewelry Co., Inc., 507 
Riverside Ave., Spokane. 
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Working Agreement Governing Pro- 
duction of Diamonds 


Cablegrams reaching this country 
last week announce that a working 
agreement governing the production 
and sale of diamonds in South Africa 
has been reached between the Govern- 
ment and the producers and the pro- 
ducers and the selling syndicate. This 
agreement was made at a conference of 
the mining interests and the Government. 

The consummation of this agreement 
assures absolute control of production 
and prices and will tend to harmonize 
the different interests that have here- 
tofore been in conflict. Under this new 
agreement, it is believed that prices 
will be firmer and higher. 

Speaking to a JEWELERS’ CIRCULAR 
representative, Nathan J. Stern, of 
Stern Bros. & Co., 2 W. 46th St., New 
York, stated that in his opinion, the 
agreement will have a stabilizing and 
beneficial effect and is certain to make 
for firmer prices in South African dia- 
monds. “The prices for gems in South 
Africa,” said Mr. Stern, “will be the 
same as those quoted by the Syndicate 
in England and the tendency will be 
for higher prices.” 

“The agreement just arrived at,” re- 
marked Mr. Stern, “now assures com- 
plete harmony between the Government 
and the producers and the producers 
and the selling syndicate.” 

Quoting from an article appearing a 
few days ago in a financial paper it 
states: “The diamond syndicate, which 
means the producers and selling unit, 
is one line of business which maintains 
the complete control of output and has 
done so for years.” 








Antwerp and Amsterdam Cutters to 
Continue Reduction of Production 


An Associated Press dispatch sent 
from Antwerp last Friday states that 
a decision to reduce the production of 
cut diamonds by 50 per cent was made 
at a recent meeting of an international 
committee for the defense of commer- 
cial interests in the diamond industry. 
Delegates from Amsterdam, Paris and 
Antwerp were present. 

In accordance with this decision, work 
at Antwerp will shortly be confined to 
alternate weeks and at Amsterdam will 
probably be limited to three days a 
week, according to the news dispatch. 








Market Prices for Silver Bars 


The following are the quotations for 
silver bars in London and New York 
as reported for the past week: 


Selling Price 


London U. 8. Gov’t New York 

Date Official Assay Bars Official 
March 25.. 19% 44% 42% 

” 26.. 19% 44% 42% 

- 27.. 19% 44% 42% 

* 28.. 19% 4454 42% 

a 29.. 19% 44% 41% 

aig 31.. 19% 44% 42 
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Salient Facts About the Diamond 
Industry in 1929° 


By Sypney H. Batt {+ 


ROM the production standpoint, the 

diamond industry is in an inherently 
sound position. The total 1929 produc- 
tion was by weight slightly below that 
of 1928, a portion of which was bort so 
that the amount suitable for cutting pur- 
poses was but 90 per cent of that pro- 
duced in the preceding year. Due to 
this and slightly lower prices for run 
of mine stones, the value of the year’s 
output was less than 76 per cent of 
that of 1928. The Lichtenburg alluvial 
field reached its peak in 1927; Nama- 
qualand in 1928. With the production 
of these two fields moderate, the 1930 
production will probably not exceed that 
of 1929. Stocks of uncut diamonds were 
again reduced in 1929. Through the co- 
operation of the principal producers and 
the South African Government, produc- 
tion, the fundamental factor in the dia- 
mond industry, is in a satisfactory con- 
dition, particularly as several of the 
pipe mines have passed their peak. 


PRODUCTION, 


The world’s production of diamonds 
in 1929 was approximately 7,348,000 
carats and was by weight 3 to 4 per 
cent below that of 1928 and a larger 
per cent in 1929 was bort; hence the 
amount of material suitable for cutting 
was not over 90 per cent of that of 1928. 
This is indicated by an estimated value 
of the year’s production of $72,960,000 
as compared with figures for 1928 of 
about $92,500,000. From both the sell- 
ing and cutting standpoint the 1929 pro- 
duction was somewhat lower than that 
of 1928, 

Of the year’s production the pipe 
mines accounted for 31 per cent of the 
weight and 38% per cent of the value 
and the alluvial mines 69 per cent of the 
weight and 61% per cent of the value. 


DIAMOND MINING SHARES 


The diamond mining share market was 
on the whole a dull affair in 1929. Until 
October, the shares fluctuated but little, 
most of them having reached a high in 
March from which they later sagged 
slightly. Deferred tariff action by the 
American Congress and later stock ex- 
change difficulties in America and else- 
Where caused the shares to slump in 
October and November. At the year 
end they were off about 25 per cent from 
their high in March; a not unsatisfac- 
tory record as compared to the perfor- 
mance of many American industrial 
stocks. More interest was shown in the 
shares of Consolidated Diamond Mines 
of South West Africa than in others, 
due to the company’s new discoveries, 
to its chances of increased sales quota 
and to its changed capital structure. 


—_— 


7 *Prepared for the National Jewelers Pub- 
tity Ass’n, Newark, N. J 


‘Diamond Mining Engineer. 





MARKET 


For the producers the year’s market 
was not an overly satisfactory one. 
From January to March prices even of 
mediocre material showed a distinct up- 
ward trend; prices then fell off slightly, 
but by July had almost regained the 
March quotation. Prices then held for 
two months, but October prices were 
lower and the producers of poor stones, 
particularly the Transvaal diggers, 
found in November and December a very 
poor market for their product. Prices 
for the better stones on the other hand 
were steady or even slightly upward for 
the year. 

The London market for rough opened 
the year 1929 in a strong position, the 
demand being good and the price tend- 
ency upward. ‘Total sales for the first 
quarter probably established a record. 
In the second quarter business was quiet, 
but sales were fair and prices firm. The 
third quarter was also quiet and the 
position of good small rough, due to the 
smaller South African alluvial produc- 
tion, improved. October opened with a 
fair demand, but later in that month and 
in November, the American tariff agita- 
tion abetted by declines on the world’s 
stock market, cut down the demand and 
late in November the Syndicate decided 
to temporarily discontinue “sights” of 
rough. December showed some improve- 
ment. Fine large rough was scarce and 
in great demand until August when the 
demand decreased. The smaller rough, 
particularly that of good water, was in 
demand from July on. Taken as a whole, 
1929 sales were better than average and 
probably equalled those of 1928. 

Large cut goods were in demand and 
the supply was scanty and the price 
tendency upward for the first nine 
months of the year, but from then on 
sales were relatively poor. In December 
cutting operations were scaled down. 
Melee of good water opened to a fair 
market and from February to November 
was strong. The market for small off- 
colored stones averages rather thin for 
the year, although the European and 
Indian demand was strong in November. 

In 1929 France, due to high taxation, 
England due to the same cause and 
also to political changes, and China due 
to civil war did not take their normal 
quota. The rest of the world, with the 
exception of certain European countries, 
took a normal amount, and America, 
the purchaser of 80 per cent of the 
world’s cut diamonds, because of the 
large sales of the first ten months of 
the year, almost equalled in sales value 
the record year 1928. 


DEMAND INCREASES YEARLY 


The world’s demand for diamonds 
yearly increased and certainly for the 


ol 
~) 





SYDNEY 


H. BALL 


long pull one cannot be pessimistic as to 
the demand unless one is a bear on 
America, The National Bureau of 
Economic Research has estimated that 
the nation’s total realized income has 
been as follows: 1909, $29,605,000,000; 
1919, $65,949,000,000; and in 1928, $89,- 
419,000,000. Even more important per- 
haps is the per capita income which the 
same organization states has between 
1909 and 1927 increased for the salaried 
employe from $976 to $2,084 and for the 
wage earner from $527 to $1,205. Part 
of this increase has gone into diamonds, 
particularly as the investment value of 
the diamond is becoming more widely 
recognized. Mediocre stones since the 
war have advanced in price from 30 to 
60 per cent and the larger and finer 
stones from 100 to 150 per cent. 


DIAMOND SYNDICATE 


With the sale of at least 50 per cent 
of the Namaqualand rough in the hands 
of the syndicate, it increased its per- 
centage of world’s diamond sales control 
to over 90 per cent. It is dominated by 
British capital, although through the 
Anglo-American Corporation there is 
American participation. Its agreements 
with the principal producers are in force 
to Jan. 1, 1931. 1927 was a relatively 
poor year for the Syndicate, but 1928 
and 1929 were better. 

Through its wise handling of sales it 
has served as an invaluable balance 
wheel to the industry as is instanced by 
its withholding of offerings of stones 
in late November and December, 1929, 
when the Wall Street panic was felt 
in the industry. 

(To be continued) 








The Bureau of Foreign and Domestic 
Commerce reports that a Hamburg, Ger- 
many, concern is in the market for clocks, 
striking each quarter of an hour. Those 
interested can secure further details by 
writing the Bureau at Washington, D. C., 
and mentioning file No. 44486. 
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We were forced to dis- 
continue this column 
temporarily due to the 
illness of its author, Mr. 
Donald J. Mazer. 


Our customers, of course, 
continue to receive the 
benefits of our unsurpassed 
service. 





It is expected that Mr. 
Mazer’s weekly comments 
on current topics of in- 
terest to the diamond 
trade will appear regu- 
larfy hereafter. 


oven N\A 


10 West 47" Street 
New York. 
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NEW YORK NOTES 


The Geneva Clock & Watch Co., form- 
erly at 20 W. 47th St., is now located at 
551 Fifth Ave. 

Joseph Kessler is now located in larg- 
er quarters in his new store at 85 Broad- 
way, Hicksville, N. Y. 

Samuel A. Sass, is now located in 
Room 606 at 95 Nassau St., trading as 
the Sass Electric Clock Co. 

Nathan Shapiro, formerly of Ritt & 





. Shapiro, 87 Nassau St., is now associated 


with M. S. Nelkin, lapidary, 71 Nassau 
St. 

Simon Mason, importer, formerly at 
17 Ave. A, has moved his office and show 
room to larger quarters on the first floor 
at 23 Ave. A. 

Charles L. King, dealer in clocks and 
novelties, has leased space in 258 Fifth 
Ave., and plans to move to that address 
on or about May 15. 

David Zimmern 20 W. 47th St., ac- 
companied by Mrs. Zimmern, left for 
Europe last Friday on the Europa to 
visit the foreign diamond markets. 

Henri Mandelbaum, diamond importer, 
580 Fifth Ave., returned last Thursday 
on the Berengaria after a four weeks 
buying trip in the European markets. 

Charles Brown, of the Stein & Ellbo- 
gen Co., Chicago, was in this city last 
week and on Friday sailed for Europe 
on the Ile de France for his annual pur- 
chasing trip abroad. 

Kramer & Bick, manufacturing jewel- 
ers, 37 Maiden Lane, will move their 
office and showroom to 2 W. 46th St., 
next Monday. They will retain their 
factory at the downtown address. 

Henry Miller, accompanied by Mrs. 
Miller, sailed last Saturday on the Volen- 
dam for the diamond markets of Amster- 
dam, Antwerp and Paris, in the interest 
of Miller & Veit, Inc., 48 W. 48th St. 

The Grelerite Jewelry Co., Inc., 64 W. 
l4th St., has leased a store at 54 W. 14th 
St., and will open another establishment 
at that address under the name of the 
Le-Rite Jewelry Co., Inc., on or about 
May 15. 

The Executive Board of New York 
City Retail Jewelers Association will 
hold its regular monthly meeting to- 
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morrow (Friday) night at the Hotel 
Astor. The meeting is scheduled to 
start at 9 p. m. and during the evening 
matters of importance will be discussed. 


The monthly meeting of the Jewelers 
Square Club of New York will take 
place at the Hotel Piccadilly, on W. 
45th St., next Monday evening at 6.30 
o’clock. The entertainment committee 
has planned a program of bridge and 
pinochle for the occasion, and several 
new members will be initiated. 


Maxwell Kramer, eastern representa- 
tive for the A. Hirsch Co., Chicago, is 





assembling his lines prior to an exten- 
sive trip of several weeks through the 
Middle West, and a visit to members of 
the trade in Pennsylvania and New York 
State. Mr. Kramer expects to return 
East the latter part of May. 

Jack Keenan, salesmanager, Frank 
Johnson, eastern sales representative and 
Frank G. Plaisted, manager dealer ser- 
vice, all of the Illinois Watch Co., 
Springfield, Ill., were in this city over 
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the week end after being in attendance 
last week at the convention of the Na- 
tional Association of Credit Jewelers in 
Philadelphia. 

According to their program for April, 
the meetings of the Timeology Hikers 
will be as follows: April 5; in front of 
Washington Square Arch, Fifth Ave., 
for a visit to Greenwich Village; April 
12, meeting at the South Ferry Barge 
office for a trip to Governor’s Island; 
April 19, meeting at the end of the Sea 
Beach B. M. T. Line, for an excursion 
along the Coney Island boardwalk, and 
April 26, meeting at the Dyckman St. 
ferry, for a hike to Alpine, N. J., along 
the Palisades. 

The Bronx Retail Jewelers Financial 
Corp., recently held a meeting at which 
officers were elected and the annual re- 
port was submitted. Those chosen to 
serve for the ensuing year include: Pres- 
ident William Schneiderman; vice-presi- 
dent, I. Geffen; treasurer I. Hirschhorn 
and recording and financial secretary, G. 
Schneider, who is the only new officer in 
the group, the others having been re- 
elected. The board of directors is com- 
posed of: I. Beerman, A. J. Bluming, S. 
Ferkin, Sam Hahn, A. Landau, A. 
Siegel, Max Plotca and Max Reibstein. 
Reports submitted indicated that the 
corporation enjoyed an excellent year. 

Joseph D. Little, manager of the Ster- 
ling Silver Galleries of the International 
Silver Co., 15 Maiden Lane, lectured 
before the members of the Junior League 
Society at the Hotel Willard, Washing- 
ton, D. C., last Monday afternoon. The 
subject of Mr. Little’s talk was “The 
Romance and History of Silver.” This 
was illustrated with a set of colored lan- 
tern slides. The lecture was supple- 
mented by a display of correctly set 
tables for formal dinner, luncheon, 
breakfast and afternoon tea. Among 
other items of interest exhibited by Mr. 
Little were a number of reproductions 
of pieces in the leading museums of the 
United States. 

Dominick Messina, one of the trio, ac- 
cused of holding up the establishment 
of the Lussac Watch Co., 12 John St., 
and stealing watches valued at $1,000, 
was indicted March 26 by the grand jury 
on charges of assault and robbery in the 
first degree. In the arraignment before 
Judge Max Levine in the Court of Gen- 
eral Sessions last Thursday Messina 
pleaded not guilty and is scheduled to 
appear for trial before Judge Levine 
today (Thursday). According to the 
police the records show that the arrested 
man was on parole from the State 
Penitentiary at the time of his arrest, 
and that prior to that sentence he had 





(Continued on page 65) 
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served time in Elmira on charges of 
unlawful entry. 

The trade is being notified by Richard 
C. Murphy, counsel for the Jewelers 
Security Alliance, to be on the look-out 
for travelers checks which were stolen 
in blank form from the American Ex- 
press Co. It is understood that they are 
being offered in New York, Philadelphia 
and Boston by a man who is described 
as being between 55 and 60 years old, 
standing five feet six inches tall, and 
weighing about 145 lbs. The checks are 
in denominations of $10, $20, $50 and 
$100. The $10 checks are in the H 
series, the $20 ones in the G and J series, 
$50 in the C series and the $100 checks 
in the D series. 








Death of A. C. Oesterle 


JOLIET, ILL., March 28.—Albert C. 
Oesterle, aged 44 years, associated with 
his father, Carl Oesterle in the jewelry 
business here for almost 30 years, died 
March 22 in his home after a long ill- 
ness. Funeral services were held the 
afternoon of March 24 in Christ Epis- 
copal Chuch and burial was in Elm- 
hurst Cemetery. 

He was born in this city March 2. 
1886, and when he was 15 years old 
entered his father’s business. 

His widow, parents, a son, a brother 
and two sisters survive. 





George N. Wilcox 

NEWARK, N. J., March 31.—George N. 
Wilcox, former president of the Cour- 
viesier Wilcox Watchcase Co., died at 
393 Clinton Ave., last Saturday after 
a short illness. He was 87 years of age. 

Mr. Wilcox was born in New York 
city and located his business in Brooklyn 
before coming to Newark. At one time 
he was president of the Hayden Mfg. 
Co. in Newark. Three years ago he re- 
tired from business. 

His widow, two sons and a daughter 
survive. 


Walter W. Giveans 


Newark, N. J., March 31.—Walter W. 
Giveans, retail jeweler, South Orange, 
N. J., died at an Orange hospital re- 
cently of heart disease. Funeral services 
took place at a funeral home at which 
Rev. William E. Lowther, pastor of the 
Roseville Methodist Episcopal Church, 
officiated. 

Mr. Giveans was in his 55th year and 
had come to Newark from Waterloo, 
Ind., at the age of 17 years. For many 
years he devoted his abilities to invent- 
ing many devices used in the manufac- 
ture of jewelry and had done consider- 
able research work for the industry. In 
addition, he was a painter of portraits 
and miniatures. 

Surviving are his widow, a brother 
and a sister. 
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Career of F. W. Trewin 


New York Manager of Keystone Watch Case 
Co., a Victim of Heart Trouble 


Frank W. Trewin, who as briefly men- 
tioned in these columns last week died 
on March 25, was buried last Thursday 
in the Hillside Cemetery, Plainfield, N. J. 
Mr. Trewin, who was New York man- 
ager of the Keystone Watch Case Co., 





THE LATE FRANK W. TREWIN 


passed away at his home, 123 W. Sixth 
Ave., Roselle, N. J., after suffering from 
heart trouble for over two years. 

Mr. Trewin was born in Philadelphia 
Aug. 8, 1863 and upon completing his 
education, became associated with Mor- 
gan & Hedley, wholesale jewelers, Phila- 
delphia as a traveling representative. In 
1884 he joined the Keystone Watch Case 
Co., and was employed in the Philadel- 
phia office with C. M. Fogg. In 1902 
when the New York office of the firm was 
opened, Mr. Trewin came to the metrop- 
olis as assistant manager under Col. J. 
L. Shepherd. Mr. Trewin succeeded Col. 
Shepherd as manager of the New York 
office at 15 Maiden Lane and remained 
active in that capacity up to the time of 
his illness in October, 1927. 

The deceased was a member of the 24 
Karat Club of New York, Masonic Lodge 
Michael Arnold, No. 636, Philadelphia. 
He was also a member of the board of 
governors of the Roselle Golf Club, Ro- 
selle, N. J., and was a member of St. 
Luke’s Protestant-Episcopal Church, Ro- 
selle, N. J. 

Mr. Trewin is survived by his widow, 
two sons, C. Sydney Trewin, and F. How- 
ard Trewin, three sisters and two grand- 
children. 








After 32 years in the jewelry business 
at 502 Kansas Ave., Topeka, Kan., Abe 
Jacobson has sold his entire stock to Le- 
Roy Brouse, for several years an asso- 
ciate in the business, and has announced 
his intention of going into the real estate 
business. 
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John Hearn 


PROVIDENCE, R. I., March 29—In the 
death of John Hearn, 78 years of age, 
which occurred today at his home, 239 
Lockwood St., another of the retired old- 
time manufacturing jewelers has been 
removed from this community. “Jack” 
Hearn was familiarly known throughout 
the trade from coast to coast during the 
days that he was on the road as repre- 
sentative of the firm of Hearn & 
Braitsch, which specialized in gold cane 
heads and umbrella mountings. 

Mr. Hearn was born in New York 
State where he received his education 
and then accepted a clerkship in a re- 
tail haberdashery in New York City. 
In the early 80s he formed a partner- 
ship with the late William J. Braitsch 
and as Hearn & Braitsch began business 
at 111 Broad St., now Weybosset St., 
at the corner of Dorrance St. In 1893 
Mr. Hearn disposed of his interests in 
the business to his partners who con- 
tinued as W. J. Braitsch & Co. for a 
number of years. 








Omaha and Council Bluffs Jewelers 
Elect Officers 


OMAHA, NEB., March 27.—The Omaha 
and Council Bluffs Jewelers Guild re- 
cently held its annual meeting at which 
officers were elected for the ensuing year. 
To stimulate interest in the Guild meet- 
ings each month various trade groups 
will have charge of these monthly meet- 
ings, and in accordance with this new 
rule George Taylor has been appointed 
chairman for the April gathering. 

The officers elected include: President, 
Joseph P. Byrne; vice-president, A. H. 
Brodegaard; secretary and treasurer, R. 
J. Henricksen and directors, C. E. Reese 
and Gordon Smith. 


P. J. Coffey, president of the National] 
Jewelers Publicity Association, will visit 
Omaha April 23 and 24. Two meetings 
are planned at which Mr. Coffey will 
address jewelers in this section and also 
the public on the subject of “Jewelry 
and Publicity.” 

O. C. Homann of the C. B. Brown Co. 
has been appointed chairman of the com- 
mittee which will have charge of the 
arrangements for Mr. Coffey’s visit to 
this city. 








The following item was printed in the 
March 1, issue of the Review Interna- 
tional De L’Horlogerie of Switzerland. 
“The following diplomas have _ been 
awarded by an execution of order of 
the Council of State of the Republic and 
Canton of Geneva, by the ‘Official Bu- 
reau of the State for controlling Geneva- 
made Watches,’ to the houses who con- 
trolled the largest amount of watches 
in the Official Bureau in the State of 
Geneva, during the year 1929: First 
Diploma: Manufacture des Montres 
Niton, S. A.; second diploma, Patek, 
Philippe & Cie, S. A., and third diploma, 
B. C. Wenger, fabrique d’horlogerie.” 












NEWARK 


The Gemex Co. has opened a new loft 
in its plant at 170 Thomas St., which 
will provide ample space for the new 
offices and shipping room. ‘This addi- 
tional space has been added in prepara- 
tion for the fall business. 

August J. Kellner, a jeweler, died 
March 25, at his home, 25 41st St., 
Irvington, N. J., in his 61st year. He 
was a member of Newark City Camp 
No. 7062 M. W. A. and the Jewelers 
Benevolent Association. Deceased is sur- 
vived by his widow. Interment was 
held March 29 at Woodland Cemetery. 

The Hoffman-Fisher Co., Inc., filed in- 
corporation papers recently at the State 
House, Trenton. Capital stock was 
stated at 1000 shares of no par value. 
Those named as officers are Emil H. Hof- 
man of Newark, and Samuel Fisher 
and M. Fred Hirsch of New York. In- 
corporating for the purpose of manu- 
facturing jewelers’ tools, the Mack Con- 
nector Co. filed a charter recently with 
the Secretary of State at Trenton. 
Capital stock was set at $75,000 and 
Charles W. Yerbury, William B. Burpo, 
and Florence E. Yerbury are the in- 
corporators. William C. Golding, Inc., 
manufacturing jewelers of Elizabeth, 
also filed papers of incorporation recent- 
ly, claiming a capital stock value of 
$25,000. Those named as the incorpo- 
rators are: William C. Golding, Charles 
W. Golding and Helena Golding of Eliza- 
beth. 











PROVIDENCE 


Mr. and Mrs. Everett I. Rogers have 
returned after an extended visit in Cali- 
fornia and the Hawaiian Islands. 

Walter A. Griffith of the R. L. Griffith 
& Son Co., and Mrs. Griffith, have re- 
turned from several weeks’ sojourn in 
the South. 

James A. Hogan, formerly with the 
Krasnow Co., has opened a new retail 
store at 1509 Broad St., in the Washing- 
ton Park section. 

Henry G. Thresher, of the Waite, 
Thresher Co., accompanied by Mrs. 
Thresher, is on an extended automobile 
tour of the South. 

The P. & A. Linton Co. has removed its 
offices and factory from 86 Page St. to 
new and larger quarters in the Barker 
& Barker building, corner of Baker and 
Eddy Sts. 

The next regular meeting of the direc- 
tors of the Manufacturing Jewelers’ 
Board of Trade will be held at the Turks 
Head Club on Friday, April 18 when 
several matters of importance will be 
considered. 

George Kollstede Inc. has been incor- 
porated under the laws of Rhode Island 
to conduct a manufacturing jewelry busi- 
ness with a capital stock of $50,000, con- 
sisting of 500 shares preferred of $100 
each and 500 shares of common of no par 
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value. The incorporators are Ralph 
Greenlaw, C. L. Barnbrook and C. E. 
Waterman. 

Among the jewelry buyers reported in 
this city and vicinity during the past 
week were the following: Mr. Shuttles, 
Shuttles Bros. & Lewis, Dallas, Tex.; 
Miss McKinyon, L. Bamberger & Co., 
Newark, N. J.; Charles G. Brown, Stein 
& Ellbogen Co., Chicago; Mr. Plimmer, 
John Wanamaker Inc., New York city; 
Mr. Diamond, Diamond, Blitz & Co., Chi- 
cago; Mr. Seligman, the Seligman Jewel- 
ry Co., Seattle, Wash.; Mr. Rudenstein, 
the Indestructible Pearl Bead Makers, 
Inc., New York city; Mr. Treyz, Treyz 
Bros., Binghamton, N. Y., and Miss Cor- 
bett, the Davis Dry Goods Co., Chicago. 


é 


ATTLEBOROS 


Mr. and Mrs. Myles Carter have re- 
turned from an extended trip to Mexico. 

The Robbins Co. has been awarded the 
contract for making the official medallion 
for the Massachusetts tercentenary cele- 
bration which is to be given State-wide 
prominence during the coming summer. 
‘The medallions recall the 300th anniver- 
sary of the founding of the Massachu- 
setts Bay Colony. 

Samuel W. Gould, one of the pioneer 
jewelry manufacturers of this city, died 
the past week at his home here in his 
82nd year. He had been retired for a 
number of years. He was a partner in 
the Cobb, Gould Co., which was organ- 
ized in 1873, Mr. Gould retiring from 
the firm in 1879. For many years he 
was a traveling salesman for local jewel- 
ry houses. He was a native of Black- 
stone, Mass., coming to Attleboro in 
1856. Deceased is survived by his widow, 
two children and two brothers. 

“This is just the precursor of a bonus 
system that will give every employe a 
share in the firm’s profits and that will 
be inaugurated just as soon as the pres- 
ent intensive program of expansion has 
been partially taken care of,” said Henry 
A. Niven, vice-president of the L. G. Bal- 
four Co., who, in behalf of the concern, 
presented service awards to a total of 
518 employes at a testimonial gathering 
held in Brownell Hall one night recently. 
The entire force, 540 strong, of the L. G. 
Balfour Co. employes were in the gather- 
ing. 

Henry Guild Grant died last week at 
the age of 85 years after a brief illness. 
He was born in North Attleboro and at- 
tended the public schools, receiving his 
diploma from the grammar school at the 
age of 14 years and at once entered upon 
an apprenticeship to learn the jewelry 
business with Freeman Bros. For 71 
years he had been continuously employed 
by the same firm although its name has 
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been changed a number: of times, at 
present being the LeStage Mfg. Co. He 
is survived by two sons, a grandson, two 
granddaughters and a sister. 








BUSINESS RECORDS 





V. R. Hicks, Pecos, Tex., is reported 
to be in bankruptcy. 

Nathan J. Haase, Boston, Mass., has 
assigned for the benefit of creditors. 

T. M. Rogers, Newberry, S. C., has 
made an assignment to J. F. Clarkson, 

An involuntary petition in bankruptcy 
has been filed against Jacob Beifeld, 
Philadelphia, Pa. 

Bert B. Gardner, West Frankfort, Il, 
has assigned. Assets are given as $10,- 
525, and liabilities $10,551. 

Louis Freedman, Los Angeles, Cal., 
has assigned to the Los Angeles Whole- 
salers Board of Trade. 

The J. F. Sylva Co., Boston, Mass., 
has assigned to Perley B. Hamilton, 179 
Summer St., Boston. 

Baba L. Odishoo, New Britain, Conn., 
has filed a voluntary petition in bank- 
ruptcy. There are no assets but liabili- 
ties amount to $739. 

F. J. Burgy, Kansas City, Mo., has 
assigned to the Credit Men’s Association, 
Assets are given as $900 and liabilities 
exceed $1,000. 

James Elston, San Francisco, Cal., is 
offering a 50 per cent settlement to credi- 
tors. The assets amount to $8,000, and 
the liabilities $11,000. 

A receiver has been appointed for 
Kroll & Van Ermen, Inc., Montclair, 
N. J. Assets are reported as $10,000 


‘and liabilities as $9,000. 


Abe K. Barber, Reno, Nev., has as- 
signed to A. L. May. Assets are esti- 
mated at $10,000, but the liabilities have 
not been determined. 

Frank A. Gummer has been appointed 
State Court Receiver for the purpose of 
immediately liquidating by auction, the 
business of R. Kocher Sons, San Jose, 
Cal. 

The E. J. Gall Co., Inc., Dallas, Tex., 
has filed a voluntary petition in bank- 
ruptcy. The assets are placed at about 
$8,500 and the liabilities, approximately, 
$22,300. 

A voluntary petition in bankruptcy 
has been filed by the Alper Jewelry Co. 
Birmingham, Ala. Assets are given as 
approximately $38,000 and liabilities be- 
tween $25,000 and $30,000. 

Otto H. Ahten, New Orleans, La., is 
offering a settlement of 50 per cent pay- 
able $400 in cash and $400 a month for 
24 months. The value of quick assets is 
given as $14,225, and liabilities as 
$21,437. 

A 50 per cent settlement recommended 
by the committee of creditors of Joseph 
Krasnow & Co., Providence, R. I., is pay- 
able five per cent in cash on April 18, 
and the balance in notes extending over 
a period from July 15, 1930, to June 15, 
1932. Assets are given as $22,335, and 


liabilities $26,125. 
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CHICAGO NOTES 





Maynard Levy, jewelry auctioneer, is 
now conducting a sale for the Neches 
Jewelry Co., 474 Pearl St., Beaumont, 
Tex. The sale opened on March 26. 


A. H. Nabstedt, manager of the Earl 
George store at Des Moines, Iowa, called 
on many of his Chicago friends last week 
and looked over lines. 


Percy Lucas, representing the Schumer 
Bros. Co., Cincinnati, left recently for his 
territory in the East and will be away 
for many weeks. 


Mack M. Burnstine of the Mack M. 
Burnstine Co., St. Louis, Mo., was a 
visitor in Chicago last week calling on 
the trade. 


C. D. Jacobs, of the Jacobs Lane Co., 
West Frankfort, Ill., spent a couple of 
days in Chicago during the past week 
visiting wholesale houses and looking 
over new merchandise. 


J. L. Burns, of the Hadley Co., travel- 
ing out of the Chicago offices located in 
the Columbus Memorial building is mak- 
ing a business trip through the East and 
South. 


Harry Miller, with offices in Suite 
1104, Heyworth building, returned to his 
desk last Monday after spending sev- 
eral weeks in the South enjoying the 
balmy weather. 


Maurice Helfer, who for the past 
seven years has been connected with the 
Graffe & Stanek Co. has severed his 
connections with that concern and will 
enjoy a rest for a few weeks before 
making his future plans. 


Charles Duff, of the Charles H. Duff 
Co., Rockland, Me., arrived in Chicago 
last Tuesday from Indiana. He spent 
about three days here calling on the 
trade en route to other cities in the 
North West. 


Henry E. Hart, Chicago manager for 
Arnstine Bros. & Co., has completed a 
business trip through his territory in 
the Middle West and will remain in Chi- 
cago for a few weeks before going out 
again. 


There is a possibility the jewelry trade 
will be represented on the County Board 
of Cook County. Ingolf P. Pedersen, who 
has been with Olsen & Ebann for 23 
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years, is a candidate on the Republican 
ticket at the primary on April 8. 

William Lehman, who was located at 
3357 W. North Ave. for many years, op- 
erating a jewelry and optical business, 
discontinued the jewelry end of the busi- 
ness and removed his optical business to 
5711 W. North Ave. 


Charles F. Baumrucker, of the Jones 
& Baumrucker Co., returned Saturday 
from Philadelphia where he went to at- 
tend the annual convention of the Na- 
tional Association of Credit Jewelers. 
Mr. Baumrucker is president of the Chi- 
cago Association of Credit Jewelers. 





Harold K. Green, of the Quaker Silver 
Co., left on Sunday for the East where 
he will visit the home offices for about 
a week. Mr. Green is president of this 
concern and makes his headquarters at 
the company’s Chicago offices, 55 E. 
Washington St. 

T. L. Leverette, jeweler, Ripley, Tenn., 
was a Chicago visitor last week looking 
over the markets and purchasing new 
items. Mr. Leverette will open his new 
store on the main street of Ripley with- 
in the next month. For many years he 
has been located on one of the side 
streets. 


W. A. Kinsman, president of the Towle 
Mfg. Co., Newburyport, Mass., arrived 
in Chicago last week to hold a sales 
conference with representatives travel- 
ing out of the Chicago office. The con- 
ference will be held for two days and 
then the men will leave for their respec- 
tive territories. 

Pokrass & Goldberg recently changed 
the name of their concern to Pokrass- 
Goldberg & Co., and have moved their 
offices and factory from 32 N. State St., 
to Suite 1207 in the Mallers building, 5 
S. Wabash Ave. J. Pokrass and D. 
Goldberg are the interested members of 
this concern. 


A. W. Tripp, of Jos. H. Meyer Bros., 
Brooklyn, N. Y., returned East last week 
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after being confined for two weeks at 
the Michael Reese Hospital, this city, 
with a foot infection. Mr. Tripp was 
en route to the Pacific Coast and stopped 
off in Chicago for a day to visit with 
their representative, H. M. Heymann & 
Son, when his foot commenced giving 
him trouble. He was taken to the hos- 
pital and was in a serious condition for 
several days. 


During the blizzard on Tuesday a man 
entered the store of Vincent Gorecki, 
3012 W. 22nd St., and asked to be shown 
a wedding ring. Mr. Gorecki turned to 
get a tray of rings and as he did so the 
man pulled a. gun and ordered the 
jeweler to go into a rear room. Mr. 
Gorecki fought with his assailant and 
then ran from the store. His clerk, in 
the basement at the time of the holdup, 
heard the noise and he too ran out for 
help. The thief grabbed what was in 
sight, about $500 worth of merchandise, 
and made his escape in the storm. 


During the past month the American 
Dental team, playing in the Chicago 
Jewelers’ Bowling League kept their 
place in the lead and to their credit 
go 52 games won and 23 lost. ‘The 
Baker & Co. team ran second with 45 
games won and 30 lost while the Norris, 
Alister-Ball-Bridges Co. team is third 
with 41 games won and 34 lost. The 
standing of the other teams in the league 
is as follows: Goldsmith Bros. Smelting 
& Refining Co., won 39 games and lost 
36. Team 1 and team 2, of the A. C. 
Becken Co. are tie with 32 games won 
and 43 lost; Proessel Bros. are next with 
30 games won and 45 lost, while the 
American Optical Co. team is on the 
bottom of the list with 29 games won 
and 46 lost. There will be only three 
more series played during April, after 
which prizes will be distributed to the 
winners. 








Thieves recently broke into the Sam 
Berman jewelry store, 911 18th St., Den- 
ver, Colo., by way of the back door, and 
escaped with jewelry valued at approxi- 
mately $200. The robbery occurred 
shortly before midnight, and was re- 
ported by W. E. Jackson, who noticed 
two hands removing jewelry from the 
display window and decided burglars 
were at work. The police arrived on 
the scene too late to make any arrests. 





CINCINNATI 


The Mayor Jewelry Co., Inc., Nor- 
wood, was granted a charter at Colum- 
bus, Friday, to start a retail enterprise 
in the sister city to Cincinnati in Hamil- 
ton County. It will be a separate con- 
cern but will be linked up with the 
Mayor Jewelry Co. on Vine St., Cincin- 
nati. The capital is given as $25,000. 


A charter was granted by the Secre- 
tary of State to the J. Harvey Phillips 
Jewelry Co. to do a general wholesale 
jewelry business in Cincinnati. The 
company was organized by J. Harvey 
Phillips former vice-president of the old 
Richter & Phillips Co. The firm is lo- 
eated in the Brotherhood Bank building 
at Court and Vine Sts. 


All directors of the Gruen Watch Co. 
were re-elected at the annual meeting of 
stockholders. A little while later the 
following officers were elected by the di- 
rectors including: Fred G. Gruen, presi- 
dent; George J. Gruen, Charles W. Du- 
puis and Francis W. Gruen, vice-presi- 
dents; George J. Gruen, Jr., secretary 
and Harold R. Haerr, assistant secre- 
tary. All regular dividends on the pre- 
ferred and common stocks for the ensu- 
ing four quarters were declared by the 
directors. 


"The Cincinnati Lapidary passed into 
new hands last week when Albert Sauer, 
president of A. Sauer & Co., bought out 
Gustav Gillmann. The lapidary was 
founded by Mr. Gillmann in the Wig- 
gins block three years ago, he coming 
from Chicago for the purpose. It was 
the only establishment of its kind in 
the city although there are several dia- 
mond cutters here. Mr. Sauer moved 
the plant to the establishment in the 
Glenn building at 5th and Race Sts. Mr. 
Gillmann is moving to Los Angeles, Cal. 
Carl Schmidt who worked with Mr. Gill- 
mann will be in charge at Sauer’s place. 


Taken for a burglar in the jewelry 
shop of which he is the owner was the 
experience of Samuel A. Shapiro, in the 
store at 3529 Reading Road, Avondale. 
Mr. Shapiro was passing the place on 
the way to his home on Bogart Ave., one 
night recently, when he heard the 
burglar alarm system ringing. He un- 
locked the door and entered cautiously 
but could find no one in the place, neither 
could he find out what started the alarm. 
About that time Sidney Hayman, mem- 
ber of a private detective agency, also 
passed the store and with drawn pistol 
he approached just as Mr. Shapiro 
started coming out. Ordering the owner 
to raise his hands he forced him back 
into the place. While Mr. Shapiro was 
identifying himself Patrolman Frank 
Simmons, who was patrolling the beat, 
heard the bell and he also entered and 
backed both the jeweler and Hayman 
into the place until they both established 
their identity. 


The value of early technical training 
and the far reaching effect of apprentice 
schools were strikingly shown to mem- 
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bers of the Cincinnati Wholesale Jewel- 
ers’ and Manufacturers’ Association at 
the Ohio Mechanics Institute, Tuesday 
night, March 25. The association visited 
the school in a body and inspected every 
department in the institution with the 
result that quick action is expected on 
the contemplated course in engraving 
which has been fostered by both the 
jewelers and members of the faculty 
A course in engraving primarily for 
manufacturing jewelers was suggested 
by Prof. John T. Faig, president of the 
Institute several weeks ago. It was 
under consideration and aroused a 
spirited discussion at the last meeting 
of the association. President James W. 
Farrell appointed a committee to look 
into the matter, this group consisting of 
Clarence Loeb, chairman; Louis E. 
Mecklenborg, Harry Stegeman and O. 
S. Fuller. 


A man said to be the manager of a 
cabaret in Chicago is wanted by the Cin- 
police in connection with a 
jewelry robbery at the Hotel Sinton, 
Sept. 18, 1927. A hold-up committed at 
a cafe in Chicago recently, brought the 
matter to the attention of the local 
police, who allege one of the men in- 
volved held up Frank Rydstrom, New 
York representative of the R. F. Sim- 
mons Co., Attleboro, Mass., in his room 
at the Sinton nearly three years ago. 
George Coleman, Newport, Ky., was in 
Mr. Rydstrom’s room at the time and 
was beaten by the intruders. If Mr. 
Rydstrom is unable to identify the 
prisoner, a warrant charging assault to 
kill will be sworn out by Coleman, who 
was carrying sample cases for the sales- 
man. The robbers obtained only $50 at 
the time, but another salesman, who 
carried many valuable diamonds was 
quartered nearby. The diamonds were 
in the hotel safe deposit boxes. The 
police believe the intruders robbed the 
wrong man. 








The stock and fixtures of the Oakland 
Jewelry Co., Oakland, Md., have been 
purchased by Lee Shaffer, who formerly 
conducted a jewelry store in the Thayer 
building, on Adler St., of that city. 
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EVANSVILLE 


William B. Carleton, local correspon- 
dent of THE JEWELERS’ CIRCULAR, has 
been selected as one of the speakers at 
the annual meeting of the Southern In- 
diana Historical Society, which will be 
held at Boonville, Ind., some time jn 
June. 

T. C. Bayse, pioneer retail jeweler at 
Rockport, Ind., will help to arrange the 
annual Memorial Day celebration at the 
grave of Nancy Hanks Lincoln, mother 
of Abraham Lincoln in the Nancy Hanks 
Lincoln Memorial Park at Lincoln City, 
Ind., on May 30. This annual event 
usually attracts several thousand people. 
Mr. Bayse for a number of years past 
has been head of the historical society in 
‘Spencer county. 

Retail jewelers in Evansville and other 
towns in southern Indiana, as well as 
those in southern Illinois and western 
and northern Kentucky, report that the 
recent cold spell put a check to their 
trade, which they believe to be only tem- 
porary. With the coming of real spring 
weather, the jewelers believe that trade 
will show a decided improvement. Gen- 
eral trade conditions in Evansville and 
other towns in this section are gradually 
getting better. Many of the large manu- 
facturing plants are being operated on 
steady time and the unemployment situa- 
tion is improving. Reports from the 
rural communities are to the effect that 
farmers are planning to put in large 
crops this spring and summer. 


KANSAS CITY 


The business of Raymond L. Carter, 
3108 Main St., will hereafter be operated 
under the style of the Raymond Jewelry 
& Radio Co. | 

Clarence H. Jacobs, Aitchison, Kan., 
has bought the interests| of the other 
heirs in his father’s busimess and will 
continue the jewelry shop\ in Atchison. 
He was in this market recently to buy 
his opening stock. \ 

In reply to a question abut business 
at this time compared with year ago, 
one of the leading retail jew@lers of the 








months of 1929, while the 
March had not been gone ove 
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Kimball, Eldorado, Kan.; Mr. Dodge and 
Mr. Shepard, Nevada, Mo.; Ernest Fred- 
erick, Leavenworth, Kan.; C. C. Roepe, 
Concordia, Mo.; Glenn LeRoy, Fairbury, 
Neb.; E. M. Roberts, Miami, Okla.; Mr. 
and Mrs. Stuart Wynn, Baker, Mont.; H. 
H. Tappan, Sherman, Tex; R. C. Libby, 
Weir, Kan.; T. P. Hollingsworth, Lin- 
coln, Kan.; Mr. and Mrs. George A. Mc- 
Kinnry, Atchison, Kan.; W. F. Parker, 
Phillipsburg, Kan.; Edgar Campbell, 
Osawatomie, Kan.; Earl Morrison, Ex- 
celsior Springs, Mo., and Gene Webber, 
Lexington, Mo. 

George P. Venable, veteran watch- 
maker of Lexington, Mo., who served in 
the Civil War as a lieutenant under Gen- 
eral Sterling Price, observed his 92nd 
birthday anniversary March 19. He cele- 
brated the occasion by remaining at his 
work bench in his jewelry shop, as is his 
daily custom, stopping only long enough 
to receive a large birthday cake from 
the faculties of the public schools and 
the felicitations of his many friends who 
called to see him. Mr. Venable is Lex- 
ington’s oldest citizen. He has operated 
a jewelry store there 77 years. He has 
been a member of the school board 46 
vears, serving as treasurer for all but 
two years of that time. 








ST. LOUIS 





Irving Kaufmann of Kaufmann & 
Wander, New York, was a visitor this 
week as was Frank Green of Jules P. 
Goldstein, Providence, R. I. 


Edward Cornelison, formerly in the 
engraving department of the Drosten 
Jewelry Co., is now in the sales depart- 
ment of the company. 

A. J. Kroner, located in the Republic 
building, has sold his lease and will move 
from his present location by July 1. The 
future location of the business has not 
definitely been decided upon. 

Geo. G. Gambrill, president of the 
Eisenstadt Mfg. Co., stated sales in St. 
Louis were ahead of a year ago. Watches 
showed a large increase throughout the 
entire territory. 

L. A. Acosta has opened offices in the 
Paul Brown building where he will con- 
duct his manufacturing business. He 
was formerly associated with the firm of 
Acosta & Penzler, which partnership was 
recently dissolved. 

J. F. Kissack, of the Wells Mfg. Co., 
Attleboro, Mass., with headquarters in 
St. Louis, has just returned from a trip 
through the Middle West and reports 
business as normal throughout his ter- 
ritory. 

Jaccards will celebrate during the 
month of April their 101st anniversary. 
Preparations for unusual exhibits dur- 
ing the event are being arranged, accord- 
ing to J. S. Samesreuther, manager of 
the store. A $300,000 exhibit of pearls 
will be a feature as well as an equally 
valuable display of semi-precious stones. 


The Robbins Jewelry Co. selected St. 
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Patrick’s Day to stage a celebration for 
its store employes. Mrs. F. S. Pickles 
was hostess to the girls at a dinner at 
the Missouri Athletic Association, fol- 
lowed by a theater party, while F. S. 
Pickles escorted the department heads 
and salesmen to the Carnera-Wiggins 
fight. 

Harry Schwier, formerly of Selle’s has 
left this firm, associating himself with 
the Diesel Engine Co. in the drafting 
room. Allan Borchert will enter the eve- 
ning classes of the St. Louis School of 
Fine Arts to study jewelry designing. 
Borchert, a salesman in the Selle or- 
ganization, was urged to take the course 
as an adjunct to his selling ability by 
Oliver J. Selle, president of the company. 

Oliver J. Selle, president of the St. 
Louis Retail Jewelers Association, an- 
nounced that P. J. Coffey of the National 
Jewelers Publicity Association will visit 
St. Louis April 29, 30 and May 1. A 
large evening meeting to which the en- 
tire jewelry trade will be invited is being 
planned for one of the nights. Noon edu- 
cational meetings are being worked out 
in various zones of the city where outly- 
ing merchants will be able to attend 
without loss of time away from their 
store. One meeting probably on the 
South side as well as a similar event on 
the North side of St. Louis will be ar- 
ranged. 


MILWAUKEE 











The Bernz Jewelry Corp., chain store 
here with headquarters at Newark, N. J., 
is closing out its local establishment. 

Herbert B. Logemann has discontinued 
his jewelry store at 160 Fifth St., Mil- 
waukee, and has moved the entire stock 
to his store in the Schroeder Hotel lobby. 


Among retail jewelers in the state who 
called at local wholesale houses during 
the past week are A. M. Lang, Kaukauna, 
and Matt Bruhy of Thomas Bruhy & 
Sons, West Bend. 

The regular quarterly meeting of the 
board of directors of the Wisconsin Re- 
tail Jewelers’ Association and the Na- 
tional Jewelers’ Mutual Fire Insurance 
Co. will be held in this city on April 9, 
at the office of Henry Stecher, treasurer. 











LOS ANGELES 





Harold Dana, representing the Zenith 
Watch Co., New York, was a business 
caller in southern California recently. 


E. Sollberger, watchmaker and jewel- 
er, has opened an establishment in San 
Diego, at 618 B. St. 


F. H. Noble, president of F. H. Noble 
& Co., Chicago, was a trade visitor here 
last week. 

Walter Zimmer, wholesaler, has moved 
his business from Suite 611 Title Guar- 
antee building to Suite 701 in the same 
building. 

The C. & E. Marshall Co., material 
dealer, with. headquarters in Chicago, 
is moving the Los Angeles branch from 
the Title Guarantee building, to the 
Metropolitan building. 

Joseph Riskin, New York, is visiting 
Los Angeles, after an absence of four 
years from the Pacific Coast. He came 
here from Florida where he had been 
for six weeks. 


Frank E. Dutcher, manager of the 
National In-2-Sta Corp., manufacturer 
of indestructible watch crystals, is open- 
ing headquarters at 912 Title Guarantee 
building. 

A. W. Huggins, president of A. I. Hall 
& Son, Inc., with headquarters in San 
Francisco, left Los Angeles, last week, 
for San Diego from where he went to 
Santa Barbara and intermediate cities, 
arriving in San Francisco, April 1. 

The Southeastern Jewelers Association 
will hold its April meeting next week at 
Cole’s cafe, Huntington Park, and, unless 
otherwise altered the members will hear 
an address on watches by an expert from 
the Elgin National Watch Co. 

Sam Hurwitz, Title Guarantee build- 
ing, has been appointed representative 
for the Antwerp Importing Co., of Ant- 
werp, Belgium, and is selling diamonds 
to the wholesale and retail dealers in 
southern California. 

Philip Wolman will remove his stock 
from 408 Title Guarantee building, to 
Suite 603 Metropolitan building, next 
Saturday and Sunday and will be ready 
for business at his new headquarters 
next week. Mr. Wolman will add sev- 
eral factory lines to his present list. 

The E. W. Reynolds Co., closed its ex- 
hibition of jewelry and silverware last 
week after 10 days of display at the 
Alexandria Hotel. Parlors A and B 
were utilized by the firm for the show 
and the settings were rich and attrac- 
tive. 

A. M. Walker, formerly manager cof 
the Los Angeles branch of A. I. Hall & 
Son, Inc., but more recently in business 
for himself as factory agent, is in San 
Diego and other nearby towns. Mr. 
Walker states that he finds business only 
fair but is optimistic concerning the im- 
mediate future. 

William Lamb, with the George H. 
Fuller & Son Co., Chicago and Paw- 
tucket, R. I., has made Los Angeles his 
headquarters for more than a month, 
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taking in the territory adjacent to this 
city. Mrs. A. Davenport, daughter of 
George H. Fuller, is visiting at Alta- 
dena. Mr. Lamb leaves here the first 
of the week for the Chicago. 


Jesse Measer, president of the Berson- 
Measer Jewelry Co., Jewelers Exchange 
building, has returned from a tour of 
southern California and leaves next 
week for the North. Mr. Measer will 
start on an eastern trip which will carry 
him to the Atlantic Coast cities, about 
June 1. “Our two last months of busi- 
ness” said Vice-President Robinson, “ex- 
ceeds that for the same period of 1929.” 

H. E. Russell, dealer and manufac- 
turer of platinum and gold ring mount- 
ings, has returned from a month’s tour 
of the East and South, and reported 
business by the week was as great in 
volume as the relative period, last year. 
C. H. Mumper, salesman for the same 
house, is now in the East and, reporting 
from Chicago last week, stated that busi- 
ness was improving. Mr. Mumper leaves 
this week for New York city. 

Alfred Nathan, representative for the 
Star Ring Mfg. Co., Buffalo, N. Y., is in 
Southern California, calling on the 
trade. “Business with us” remarked Mr. 
Nathan to THE JEWELERS CIRCULAR rep- 
resentative, “is beginning to show 
marked improvement and I look forward 
to a decided increase within the next 
few months.” Mr. Nathan has his head- 
quarters in San Francisco and leaves 
next week for the factory at Buffalo. 


Among out-of-town jewelers seen in 
the city last week are: Charles and 
Walter Wickersham, of the Wickersham 
Jewelry Co., Bakersfield; Harry Oberlin, 
of Oberlin Bros., Fresno; A. A. Goodyear, 
Santa Paula; Nate Baranov, San Diego; 
Charles E. Perham, San Pedro; H. L. 
Woodruff, Santa Ana; A. Dicks, South 
Pasadena; Taylor Jacobsen, Fullerton; 
Lyle Merithew, Long Beach, and Irving 
Schneider, of Benjamin-Irving Co., Long 
Beach. 

The Universal Watch Bracelet Co., 
formerly in the Jewelers Exchange build- 
ing, has leased its interests in the brace- 
let to F. H. Noble & Co., Chicago, and 
the latter company henceforth will man- 
ufacture and distribute the article on a 
royalty basis, Harry Hartman, one of 
the two former owners of the bracelet 
company, has sold all of his right, title 
and interest in the patent bracelet to 
“Joe” Browne, owner of the other half 
interest. Mr. Hartman has invented 
another watch bracelet, styled the slide- 
fold bracelet. 








A large pearl, estimated to be worth 
at least $750,000, reached London a few 
days ago from the East. It came from 
the Persian Gulf and pear! dealers of the 
metropolis declare it to be the biggest 
perfect pearl in that country. It is with- 
out the tiniest blemish and its lustre is 
remarkable. The National Jewelers’ 
Association displayed the gem which is 
believed to stand alone in the world so 
far as quality is concerned. The pearl 
is about the size of a hazel nut. 
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Mr. Ostby of Ostby & Barton, who 
spent several months in the Hawaiian 
Islands, is now visiting in California. 

Halmon Cantor of Morgan & Allen 
left for the Hawaiian Islands late last 
month. He is the commercial am- 
bassador of the firm. 

Charles Heininger, traveling repre- 
sentative for Williams & Petersen, re- 
ports conditions improving in the Sacra- 
mento Valley. 

Harry Levy, president of M. Schussler 
& Co., has just returned from visiting 
the factories in New York which they 
represent here. 


Out of town jewelers calling on the 
San Francisco trade during the past 
few days include: David H. Kirk, Val- 
lejo; Mrs. Harry A. Jepsen, Petaluma; 
H. A. Whitehead, Crockett; E. Barnard 
of S. F. Hollander, Eureka; and J. D. 
Bennett, San Rafael. 

S. J. Hammond & Co. has been hold- 
ing a comprehensive exhibit of the Pair- 
pont line, at the St. Francis Hotel here. 
Mr. Hammond has now taken the Pair- 
pont glass, silverware, pewter and 
lamps to the Hotel Oakland, Oakland, 
where he is displaying this line which 
his company represents on the Coast. 

F. H. Webster of the silver-plated 
hollowware division of the International 
Silver Co., Meriden, is visiting on the 
coast, calling on old friends. He is 
accompanied by I. T. Pearce who recent- 
ly joined the International Silver Co.’s 
sales organization and will call on the 
concern’s accounts with the silver-plated 
hollowware lines. 

Bert Coote of Angus & Coote, Sydney, 
Australia, sailed for home on Tuesday, 
March 25, leaving Mrs. Coote and their 
daughter here for six or eight weeks 
more. The family was to have sailed 
earlier, but Mrs. Coote was taken sick 
several weeks ago and Mr. Coote delayed 
his return until she was convalescent, 
but she remained longer to gain strength 
for the long sea voyage. 
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Power of Suggestion in Easter Gift 
Selling 


(Continued from page 27) 








lily is painted is made separately and at- 
tached to this setting, by its removal 
after Easter the same setting will serve 
for an additional time. 

Topical displays are less popular today 
than formerly, because they take up 
good window space that might be devoted 
to the showing of articles that will sell 
on sight. 

In every window display the addition 
of appropriate showcards adds to its 
selling value. A window display is only 
half complete if it lacks selling phrases 
and suggestions that can only be in- 
troduced through the medium of the 
showcard. 

Whether the showcard merely men- 
tions “Easter Gifts” or goes into parti- 
culars of some line displayed, those used 
at Easter should be illustrated with 
symbolic pictures. These pictures may 
be painted on the cards, or cards already 
printed may be used. Easter postcards 
are often illustrated with beautiful 
Easter pictures that may be cut out and 
pasted on the showcards for illustrations. 
As these are in colors, the beauty of the 
cards is increased. 

Jewelers should enter the Easter pic- 
ture through the three-way selling cam- 
paign possible for all. Three times the 
effort should produce three times the 
business. Why not? 








ATLANTA, GA. 


Carl Zirbes, formerly a watchmaker 
for Hilsman & Haygood, has opened a 
repair and engraving shop of his own at 
160 Peachtree St. 

Mr. Newton, with the Jewelers Supply 
Co., 84 Peachtree St., has just returned 
from a trip through North and South 
Carolina, where he reports business as 
fair. 

Visitors in Atlanta during the week 
included H. S. Banta, Newman, Ga.; S.J. 
Higgins, Canton, Ga.; H. A. Nooner, La 
Grange, Ga.; C. N. Whitmire, Griffin, Ga.; 
Charley Gause, Hamilton Watch Co., and 
Mr. Chadbourne, Hamilton-Sangamo 
Electric Corp. 

Maier & Berkele, jewelers, 111 Peach- 
tree St., celebrated their 43d anniversary 
last week, the firm having been founded 
on March 22, 1887. Mr. Maier, president 
of the company, is one of the best-known 
jewelers in the South East, and was 
elected this year to serve as president of 
the Atlanta Retail Jewelers Association. 











Max Bernstein, who recently sold his 
interest in the Reliable Jewelry Store 
Shop, 255 W. Front St., Plainfield, N, J., 
to Bernard R. Schwartz, has opened & 
store of his own under the style of the 
Bernstein Jewelry Shop at 126 Park 
Ave. 
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PHILADELPHIA 





Mr. and Mrs. Louis Sickles are spend- 
jing several weeks in Bermuda. 


Samuel J. Korff has been appointed 
receiver for Jacob Beifeld, retail jeweler, 
704 South St., now in bankruptcy. 


Herbert Feigel and Morris Chosed 
have registered under the trading act, 
as the Crown Bead & Novelty Co., with 
a store at 114% S. 8th St. 


William H. Randolph has moved his 
store from 1226 Filbert St., where it has 
been established for several years to a 
new location at 44 N. 12th St. 


The wholesale jewelry firm of Kosh- 
land Bros., is now established in hand- 
some new quarters in the Jefferson 
building, 1010 Chestnut St., having 
moved from 706 Chestnut St. 


Window smashers, who broke the dis- 
play window at Nathan Pearlstein’s 
store, 2113 N. Front St., stole only 
watches and cheap rings worth $100. 
They were frightened away before seiz- 
ing other booty. 


The annual meeting and dinner of the 
Philadelphia Association of Watchmak- 
ers and Jewelers Supply Jobbers, will 
be held May 6. The affair will be held 
at the Benjamin Franklin Hotel. Joseph 
B. Bechtel is active in making the ar- 
rangements for the event. 

A pleasant feature of the honor dinner 
tendered by the firm of S. Kind & Sons 
to Philip Kind in appreciation of his 
many services to the firm and its per- 
sonnel, was the presentation to Mr. Kind 
of a beautiful junior grandfather’s clock. 
The dinner, at the Poor Richard Club 
was followed by a dance. About 130 em- 
ployes of the firm were present. 

William Lesse, son of S. Lesse, Mfg. 
‘of rings and mountings and a member 
of the firm of S. Lesse & Sons, Chest- 
nut and Eighth Sts., was married re- 
cently in the De Luxe Palace, Brooklyn, 
to Miss Rose Tatz of that borough. The 
ceremony was largely attended. Mr. 
Lesse and his bride after a honeymoon 
will be at home after April 15 at 7083 
N. 20th St. 

Under the will of Henry J. Andrews, 
manufacturing jeweler, who died sev- 
eral weeks ago, his business associate, 
Charles R. Lawser, is bequeathed $10,000 
outright and Mr. Andrews’ share in the 
business and equipment of the plant at 
108 S. Eighth St. The will was probated 
this week. Mr. Andrews in the business 
here for 30 years, was unmarried and 
lived at the Philadelphia Athletic Club. 

A man was trapped by a burglar 
alarm, after he had “jimmied” open the 
outer door of a safe in the office of Hoff- 
man & Co., diamond cutters, on the 
second floor of the building at 706 San- 
som St., the wholesale jewelry district. 
Two operatives from the alarm com- 
pany caught him as he was leaving the 
office, having become convinced some- 
thing was wrong when the inner door of 
the safe resisted his efforts. He was 
held for a hearing later this week. 

A delegation made up of represen- 
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tatives from a number of local material 
houses went to New York recently 
to visit the factory of the Brozen Bros. 
Watch Crystal Co., Inc. There they saw 
how odd shaped watch crystals are made, 
inspected the method of keeping stock 
and viewed the factory. The firms repre- 
sented in the party were as follows: 
Kramer Bros., Williams & Waples, the 
material department of Jos. B. Bechtel & 
Co., Inc., Boris Poul, Rothman & Meyer 
Co. and the material department of M. 
Sickles & Sons. 

The sample cases of three represent- 
atives of the International Silver Co., 
stopping at the Adelphi Hotel, were re- 
cently damaged by a fire which swept 
several floors of the building. The fire 
originated in the room directly above 
that occupied by A. M. Mensing, rep- 
resentative of the Wilcox & Evertson 
division of the International Silver Co., 
G. R. Murphy of the Simpson, Hall & 
Miller Co. division and Mr. Marshall of 
the Watrous Mfg. Co. division. Mr. 
Mensing, seeing the flames shooting down 
from the floor above through the win- 
dow, roused his companions and the 
guests on his floor, the elevators carry- 
ing them to safety. Nine floors were 
flooded with water, and the silverware 
samples were slightly damaged. 

Many local jewelers, some in search 
of ideas in manufacturing lines, others 
interested in old jewelry, visited the ex- 
hibit of antique jewelry, snuff boxes, 
fans, ets., of early American days, held 
by the Philadelphia chapter of the 
Colonial Dames of America at the club- 
house on Latimer St. One of the inter- 
esting features was a collection of wed- 
ding slippers worn by five generations 
of the William Goodell Clark family, 
many of the slippers being heavily orna- 
mented with jewels, gold and silver. 
Another interesting exhibit was a tor- 
toise shell snuff box owned by Francis 
Hopkinson, a signer of the Declaration 
of Independence. Finely worked ivory 
fans, patch boxes in silver, silver tea 
caddies, silver spoons, nutmeg graters, 
all of sterling. A large comb attracted 
attention. 
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BOSTON 





Williams & Bangs have taken over the 
balance of the leases of the Jewelers’ 
building from George Carpenter. ‘The 
building is to be thoroughly renovated 
and ultimately linked with the Wash- 
ington building. 

Arthur Brown, of the Eastern Jewelry 
Co., has recently returned from a three 
weeks’ trip to Porto Rico, where he com- 
bined pleasure and business. He has 
just left for a two months’ trip to the 
South and South West, and expects to 
return about May 1. 


The D. C. Percival bowling team de- 
feated a contingent of the Moulton 
Jewelry Co., Worcester, last week by 
1374 to 1342. It was a specially ar- 
ranged contest and was played in this 
city. The return game is to be rolled 
off in Worcester within the next two 
or three weeks. The trophy for the 
winner of the two games will be a silver 
cup offered by the Poole Silver Co., of 
Taunton. 


A farewell party was given Howard 
Whittum of Thomas Long Co. on the eve 
of his departure for New York where he 
is to manage a store. The event was 
held March 26 at a Chinese restaurant, 
the Misses Dinsmore and Walsh being 
in charge of the arrangements. All the 
employes of the retail department at- 
tended to wish Mr. Whittum good luck 
and bestowed upon him many suitable 
presents in remembrance. 


College graduates with no particular 
profession in mind might well turn to 
the deferred payment business, William 
E. Baldwin of the Washington Jewelry 
Co. declared in a lecture before the stu- 
dent body of the evening ‘school of the 
business administration at Boston Uni- 
versity last week. Mr. Baldwin ex- 
plained the working of the Boston Credit 
Bureau, Inc., of which he is a member, 
to show how well protected Boston mer- 
chants are against undesirable risks. 








Two New York Jewelers Indicted by 
Federal Grand Jury on Smug- 
gling Charges 


Two jewelers have been indicted by 
the Federal Grand Jury under charges 
of smuggling and conspiring to smuggle 
watches into this country. The accused 
men are Max Epstein and Samuel Weis- 
man, both of New York, and are accused 
of being members of the smuggling ring 
alleged to have been operated by Joseph 
Feinstein, Louis Poller and Richard Bie- 
shuns, already indicted under similar 
charges. 

It was the practice of the indicted 
jewelers to smuggle watches in boxes 
labeled “chocolates,” according to Assist- 
ant United States District Attorney 
Alvin McK. Sylvester, in charge of the 
Government’s investigation of smuggling 
activities. 
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The product of the world renowned factory 
that has produced V.T.F. round watch 
glasses for over 60 years. 


Surely these old world craftsmen possess a 
knowledge of the art of watch glass making 
excelled by none — an art passed down from 
one generation to another. 


The jeweler who when ordering round glass 




















specifies on his order blank “V.T.F. no a 
other’’ may safely entrust his fancy crystal f 
fitting to Mifans. c 
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All shapes (over 1250 numbers) at $1.10 per - 
dozen, and in addition Military and fancy th 
shape pocket watch crystals at $2.00 per doz. tt 
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HAMMEL, RIGLANDER-PENNANT CORPORATION ma 
209 West 14th Street “ol 
New York City, N. Y. oe 
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_] Four drawer Cabinet containing 24 dozen MIFANS for $26.40 or 

[J] Seven drawer Cabinet containing 36 dozen MIFANS for $39.60. 
If it is not satisfactory, it can be returned within 30 days and money (C 

will be refunded, less carriage charges. 
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The Horological Questionnaire 


Written expressly for 


AUTHOR’S Note—Realizing that there is a 
scarcity of competent watchmakers employed 
or engaged in the jewelry business, this 
article is written at the request of the tech- 
nical editor for the purpose of interesting the 
younger generation in the selection of watch- 
making as an occupation. Among the me- 
chanical occupations, watchmaking stands 
pre-eminent as a clean, profitable business, 
eliminating the monotonous routine of many 
other lines. The watchmaker has invariably 
been honored as the highest exponent of hu- 
man mechanical skill, and delicate precision 
instruments of every description come within 
the scope of the watchmaker’s ability. It 
would be impossible to operate our vast in- 
dustrial system without the aid of accurate 
timepieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as watch- 
making generally comprises the manufacture 
of watch movements. However, the name, 
“watchmaker” in the jewelry business, is in- 
variably applied to one who repairs watches, 


and a competent watchmaker or watch re- 
pairer should be able to make practically 
any of the different kinds and models of 
watches now in use. 


If the remarks contained in this article are 
“old stuff’ to the competent workman, we 
trust that it will be considered in the same 
spirit in which it is intended, viz.; that of 
interesting and imparting information to the 
beginner.—L. B. P. 


(Continued from Technical Issue of 


March 6) 

QUESTION.—What method is most 
suitable for turning the tap and drill 
blanks to the required sizes. 

ANSWEeR.—A box tool is especially 
suitable for turning a number of pieces 
to any desired size. It is a special tool 
made to fit the tail-stock spindle. A 
hardened block is secured in the end of 
the box tool by means of a set screw. 
This block is simply a piece of steel rod 
cut off and drilled to the exact size of 
the tap and drill stock. A cutter is set 
Inthe tool at right angles to the stock 
and may be adjusted to any depth of 
cut. A stop may also be used to obtain 
any length of cut. The box tool is made 
for most watchmaker’s lathes or it may 
be made by the watchmaker for any par- 
titular make of lathe. It is nothing new, 
but it is an extremely useful tool. When 
the box tool is once set for any particular 
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size, it is a very simple matter to turn 
one or a dozen blanks to size. Further- 
more, all of the blanks will be perfectly 
straight and very smooth, and no further 
work will be required to finish them. 

In making the taps and drill blanks, 
it is a very good idea to make at least 
a half dozen of each size. Then we may 
have a surplus on hand in case of break- 
age. This is especially desirable in the 
smaller sizes, which are necessarily frail 
and easily broken, although the breakage 











| 
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may be eliminated to a certain extent if 
the taps and drills are used with due 
care. 

In preparing the blanks for sizing, 
we will assume that same have been 
properly annealed. Then they should be 
cut to a standard length and the ends 
faced off fairly flat; this should be done 
simply to save the cutting edge of the 
box tool cutter. 

Then a piece of stock may be gripped 
in the wire chuck and with a few trials, 
we may adjust the cutter to the proper 
depth, starting with the larger sizes and 
working through the list to the smaller 
sizes. As the taps and tap drills will 
be of the same size, we may make a 
dozen of each size in the above table, 
which will give us six blanks each for 
taps and drills. 





FIG. 153 


QUESTION.—In a previous issue, a box 
tool was mentioned which was to be used 


Lester B. 


Pratt 


for the purpose of making drill and tap 
blanks. How shall we proceed to make 
such a box tool? 


ANSWER.—In Fig. 153 we illustrate a 
box tool that is very efficient and may 
be easily made by the watchmaker. The 
construction may be easily observed by 
referring to the illustration; it is made 
with a taper to fit into the tail stock 
spindle and in use, it is simply forced 
forward onto the stock which is held in 
a wire chuck in the lathe head. The box 
tool may be made of either hard brass 
or soft steel; we prefer the soft or mild 
steel as it may be worked to more exact 
dimensions and finished in a _ better 
manner. In any event, the taper which 
fits into the tail stock spindle should be 
made of steel to insure accurate fitting. 
The illustration is slightly enlarged in 
order to show the construction to better 
advantage. The actual dimensions 
should be about one inch and a quarter 
in length by one inch in width and one- 
half inch in thickness. The dimensions 
need not be exact, but the tool should be 
heavy enough to be substantial in order 
to reduce vibration when taking heavy 
cuts. 


The first step to take in the construc- 
tion of the tool should be to select a 
piece of soft steel of suitable proportions, 
then smooth off and finish two flat sur- 
faces of uniform thickness; about one- 
half inch. These surfaces should be flat 
and smooth to facilitate laying off the 
outlines correctly. With a small square 
and scriber, we may lay off the outlines 
of the tool and also the portion that is to 
be cut away in the center section. The 
center section may be removed with a 
jeweler’s saw, using a rather large saw 
for this purpose. Then all of the edges, 
inside and outside, may be finished 
smooth with files and emery paper. With 
due care, we may produce a tool with 
nicely finished surfaces all over, which 
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Y joining the Horological Institute of America and emphasizing to 
the public the fact that you are a member you accomplish several 
very important things in your own behalf,— 


1. You prove that you stand for and encourage the development of horological science, 
showing your own appreciation of this essential form of knowledge and also your desire 
to aid in teaching that science to others. 


2. You set yourself up on a high plane in the opinion of your community as a man who 
is not satisfied merely to sell a timepiece, but is also prepared by his own skill, and by 
the employment of Certified Watchmakers, to deliver a real service to his customers. 


3. You show that you have confidence in your own ability and determination to carry on. 
All the years you have spent in learning horology, all the patient and conscientious work 
you have done count for something in your own mind. Make them count with others. 
You are more than a mechanic—you are a skilled craftsman and the Horological Institute 
Certificate gives you a chance to show it. 


4. Taking a high, serious minded view of watch service and repairing will inspire your 
assistants and the quality of work they do will assure customer satisfaction and again 
react to your benefit. 


5. Doctors, lawyers, preachers, dentists, optometrists—all professional men have been 
compelled to organize and set up standards for their professions before they got either 
proper respect or just reward from the public. The time has come to put the horolo- 
gist up where he belongs and you can do your part to bring about this result by joining 
the only scientific organization that stands for the advancement of your profession. 


and—another reason 


What the Horological Institute of America has already accomplished should make any 
intelligent jeweler and watchmaker anxious to join and push the good work to further 
success. 


If you don’t know what has been done, write Paul Moore, Secretary, and ask him. Send 
your application for membership or certification. You can’t lose. You may gain much. 


“I AM A JEWELER”—‘How Can I help Myself, by Helping the 
Institute?” By becoming a member. 


OR OR RR RR OR RR OOO RR ROR RR ROR RR RO RR RR eR ROR ee ee ee eee ee eee eee ee ee ee eee eee eee eee eee eens 


Mr. Paul Moore, Secretary, Active membership $ 5.00 per annum 
c/o National Research Council Sustaining sia 10.00 “ - 
21st and B Sts., N. W., Life ue 100.00 


Dear Sir: Please send application blank for Membership in Horological Institute of 


' 
' ' 
' ‘ 
' ' 
' ‘ 
: : 
: Washington, D. C. Patron - 1,000.00 ’ 
‘ ‘ 
' ' 
‘ America to: : 
: h 
' ‘ 
' 
' 
; 


“TIT AM A WATCHMAKER”—“‘How Can I Share in the Institute’s 
Benefits?” By becoming a Certified Watchmaker. 


'‘ 
' 
Mr. Ralph E. Gould, : 
c/o Bureau of Standards, ' 
Washington, D. C. ' 

Dear Sir: Please send information pamphlet about taking examination to become a ' 
Certified Watchmaker to: ' 
' 


“How You Can Make the Most out of 
Your Affiliation with the 
Horological Institute of America” 


(Annual Meeting at 
Washington, D. C., 
May 12, 1930. 
Interested Parties Will 
Be Welcome. ) 


OFFICERS: 


E. H. HUFNAGEL, President, Mt. 
Vernon, New York. 

WILLIAM RAMSAY, Ist Vice-Presi- 
dent, Washington, D. C 
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will facilitate nickel plating the finished 
tool later on if we desire to do so. 


Assuming that the frame of the tool 
has been completed, our next step will 
be to prepare a taper to fit the tail stock 
spindle. This taper should be made of 
Stub’s steel rod, finished to fit accurately 
into the tail stock spindle and left slight- 
ly longer than the finished length. It 
will be observed that there is a screw 
running lengthwise through the taper. 
This screw is used as a stop to regulate 
the length of cuts on the stock; it should 
not be drilled and tapped for the screw 
until the tool is assembled complete. 
This will be explained later on. 


With the completion of the taper, our 
next step will be to fit the taper into 
the frame. To do this fitting we may 
select a twist drill slightly smaller than 
the large end of the taper; then center 
the frame carefully and drill clear 
through each end of the section. The 
diameter of the hole in the front end of 
the frame is immaterial at this point 
so long as it does not exceed the diameter 
of the taper hole, as the front end will 
be reamed later on when the tool is 
assembled. 


The front end carries the die block 
and must be accurately reamed to coin- 
cide with the tail stock taper. Assuming 
that we have drilled the taper hole in 
the frame, our next step will be to taper 
this hole to correspond with the taper. 
A taper reamer is most suitable for this 
purpose and every watchmaker should 
be provided with such a taper reamer, 
as it is very useful in the making of 
numerous small tools such as we have 
been describing. The hole in the frame 
should be reamed to take the taper al- 
most, but not quite to the end. In other 
words, we would allow about one-eighth 
of an inch for a drive or shrink fit. 
Then we may heat the frame to a dark 
blue and quickly insert the taper and 
drive it in position. A little calculation 
will enable us to quickly determine how 
far to drive the taper for a good fit. 
When finished the edge of the frame 
should be about one-eighth of an inch 
from the end of the tail stock spindle, 
in order to facilitate operation that will 
reduce vibratfon. 

Assuming that we have fitted the 
taper into the frame, our next step will 
be to place the tool in the tail stock 
spindle and proceed to ream out the hole 
to take the die block. The die block is 
simply a short section of Stub’s steel rod 
three-sixteenths of an inch in diameter 
and it is held in position in the frame 
by means of the set screw which is shown 
in Fig. 153. 

The die block illustrated should be 
fitted into the hole, in fact several die 
blocks should be made that we may have 
hand an assortment of soft blanks. 
While a blank is soft, we may secure 
tin the frame of the tool by means 
of the set screw, then drill a hole in the 
die block to take the stock we wish to 
Work on. After the die block is drilled, 
then they should be made full hard and 
are ready for use. 


(To be continued) 
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Subscriber’s Antique Watch 


K. CONANT, Morgantown, W. Va., 

e sent photographs of the watch 
shown on this page. Mr. Conant has had 
this watch in his collection for some time. 





Dial and case of old watch owned by C. 
K. Conant, Morgantown, W. Va. 


He says that it is handmade and bears 
the name of Christianne and Vitmer. 
The watch was made at Kierchberg. The 
case bears the number 7741, under the 
letters C. B. 

The watch has a fusee chain and cylin- 





The movement of the watch 


The escapement wheel 
The dial is 


der escapement. 
runs vertical to the blades. 
of enamel. 








The next instalment of the article “De- 
velopment of the Escapement,” by Paul 
M. Chamberlain, M.E., will be published 
in the issue of the Jewelers’ Circular of 
April 10. 
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Some Deficiencies in the Trade 
Editor, THE JEWELERS’ CIRCULAR: 


O much has been written regarding 
the correct method of repairing 
watches that it is pretty safe to say that 
the whole ground has been pretty thor- 
oughly covered; it is not the purpose of 
the writer, therefore, to add anything 
new regarding the actual repairing, but 
rather to call attention to actual deficien- 
cies existing in the trade which, to his 
mind at least, call loudly for rectification. 
The so-called machine age—the age of 
specialization, of mass production, of 
minute measurements accurate to such a 
fine degree—has detracted from, rather 
than added to the finest of all mechanical 
arts. This can be easily understood, for 
much of the individuality and ingenuity 
of the workman has been submerged, 
necessitated by economic conditions, 
which call for speed and still more 
speed and much as we may regret the 
fact, it is still more a matter of regret 
that slipshod methods have been allowed 
to usurp their place. 

The fact that many parts of watches 
can be bought to fit, or in many cases 
near fit, is no reason for the watchmaker 
to consider himself a proficient workman 
because he can do the necessary fitting. 

Now, more than ever, does the demand 
arise for finished workmen, who thor- 
oughly understand the theory of horol- 
ogy. In the present age, when time is 
of such paramount importance, the de- 
mands of the public are very exacting 
and only the highest grade of work is 
good enough. 

Yet it is very often not forthcoming. 
For instance, how often do we find an 
exposed winding wheel which has had a 
spot of rust on it, cleaned on emery pa- 
per and its beautiful polish destroyed, 
when it is an easy matter to prepare a 
couple of glass plates by means of which 
the original polish may be restored in a 
few minutes. 


NE of the greatest drawbacks, how- 
ever, is in the lack of standardiza- 
tion of tap dies and drills. The material 
houses not having given sufficient atten- 
tion to this important question, it is 
surely time the factories took it up, for 
after all, anything that tends to remove 
guesswork and make the task of. repair- 
ing watches simpler and more productive 
of results, is of vital importance to them. 
The millimeter is the ideal standard 
and there is no reason why it should not 
be applied to drills, taps and screw 
plates in such a manner as to greatly 
simplify their use and save much time. 

A drill gage is a necessity, having a 
carefully worked out table giving the 
correct drill to use for a particular tap, 
or for a clearance hole or a friction tight 
fit as the case may be, the gage holes, 
taps and screw plates to be numbered to 
correspond and giving the sizes in deci- 
mal fractions of a millimeter. 

The factories could and should do 
much to further the interests of the 
watchmaker. Helpful technical articles 
should: be contributed by them to the 
trade ‘papers—much may be learned 
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O question as to color, kar- 
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Green and Yellow Golds. 


Always reliable 
THE S.S. WHITE DENTAL MFG. CO. C | 
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152 West 42d St. 
Established in 1844 
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Do not employ 
Traveling gold buyers 


Eliminate the middleman. We 
use the metal recovered in refin- 
ing for the manufacture of jewel- 
ers and dental gold. 










That is how we pay 
highest cash prices. 








Ship Direct—It Pays 








THOMAS J. 


DEEé&CoO. 


55 E WASHINGTON ST. 
CHICAGO 





HOOVER 


White Golds and 


WHITE GOLD 
SOLDERS 


stand up under the 
test of time... 











strong, dense, tough; and 
_ the solder flows freely into 
the tiniest crevices. 


Write for Price List. Send 
us a trial order . . . along 
with your present accumu- 
lation of old gold for re- 











New 
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for 
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Hard to believe—yet true 
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REVERSIBLE TOPS DO IT 
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ONE, TWO, THREE AND FOUR MAN SIZES 
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from the trade manufacturers in this re- 
spect—helping to promote pride of work- 
manship and acquainting the workman 
with the fundamental principles under- 
lying modern watch construction, be- 
sides helping materially to extend the 
high standard of the American watch 
factory to the large body of men in 
whose hands a great part of the prestige 
of the American watch lies, and minimiz- 
ing the danger of loss of confidence in a 
high class product and occasioned by 
botch work. 


HE greatest enemy of the watch- 

maker is friction and this brings us to 
the important question of lubrication, 
yet it is surprising how much ignorance 
is displayed—and by good workmen too 
—of the phenomenon on which successful 
lubrication depends, namely, capillary 
attraction. In watch work, more than 
in any other line scrupulous attention to 
detail is necessary to insure success and 
only those who minutely and diligently 
go into detail can hope to become work- 
men par excellence. 

Closer cooperation between the makers 
of our fine American watches and the 
men charged with the important task of 
servicing them is required. Let us hope 
it will be forthcoming and that the 
American genius for organization will 
help a trade that should occupy a much 
higher position than it does at the mo- 
ment. 

(Signed) Jas. J. O’SHAUGHNESSY, 

1265 E. 24th St., Brooklyn, N. Y. 








Famous Clocks Made by Tompion 


HE historic clock made by Thomas 

Tompion, the father of English watch- 
making, acquired by the British Museum, 
was made to the order of Sir Jonas 
Moore for John Flamsteed, the first 
English astronomer royal, and a close 
friend of Sir Isaac Newton, whom he 
aided in many of his experiments. The 
clock is so divided that the 12 hours 
marked on the dial actually represent 24. 

Several of the masterpieces in the 
world-famous Wetherfield collection of 
clocks, recently sold in London for $150,- 
000, were made by Tompion. 

The chief trophy in the Wetherfield 
collection was a grandfather clock made 
by Tompion for William III in 1695. It 
goes for three months without rewind- 
ing, and has a perpetual calendar on its 
face, having an allowance for leap years. 
—Los Angeles Herald. 








An unofficial statement received in 
Washington, D. C., by one of the gov- 
ernment departments was to the effect 
that installation of a modern lighting 
system in a jewelry store window in a 
West Coast city increased the percentage 
of passersby attracted to the display 
from 17.5 to 46.8 per cent. During the 
Poorest night before the new lights were 
mstalled, it was reported, only 10.3 per 
cent stopped, while the best night showed 
4 count of 20.1 per cent. After installa- 
tion, the poorest night is said to have 
had a low mark of 44.9 per cent and 
the best, 48.7 per cent. 
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Better Time and Better \Watchmakers 


By MARVIN M. WALTERS 


HE patient little watch has held its 

own in a more substantial way than 
any other great enterprise. What I mean 
is that the watch has been freer from 
fluctuations, uncertainties, those out of 
pocket periods when we felt the indus- 
try would vanish, than any other indus- 
try, for say three hundred years. Why, 
as good and great a man as P. T. Barnum 
of show fame once launched out into 
watch making. 


ET us remember that, although 
mother gave daughter this watch 
for her graduation present, there isn’t 
any sentiment attaching when the watch 
won’t keep time. The good straightfor- 
ward mother or daughter just comes 
back to the man from whom she pur- 
chased that watch, and if he can’t make 
it keep time, why, she just won’t have it. 
It must be exchanged. So the poor seller 
of watches along the country towns will 
not buy watches that won’t stand up 
with ordinary abuse. Just as well make 
up the watch that will keep time, regard- 
less of cost or size. 


ESTERDAY I was looking across the 

watch rack of one of the leading 
jewelers of a great city, and he had sixty 
wrist watches and forty others. It was 
the first time that I had seen a rack 
that went stronger than fifty-fifty to 
wrist watches, but this one did. I think 
it is a trend of the time as shops go. Of 
course, there are specialists who time for 
railroads; they will have a large per- 
centage of non-wrist watches, but I am 
concerned just now with the general 
watch repair bench. But let the wrist 
watches come—just hold on to what I 
have said. Don’t service watches that 
won’t keep time—then these little “Im- 
possibles” will vanish. If the watch re- 
pairer, the greatest mechanic on earth, 
will simply refuse to repair, or sell, if 
an owner of the shop, those little watches, 
or any other watch that won’t stand up 
under repair and average use, then the 
manufacturer of worthless watches will 
go over the cliff to oblivion, or, what is 
more likely, into a better watch manu- 
facture. 

It is not the size of the watch that 
bothers us repairmen, it is the quality 
purely. A few years ago when I began 
repairing watches the railroad men and 
doctors and such were about all there 
were who actually demanded “close 
time.” Today that little bobbed hair girl 
who keeps the office for the paper mag- 
nate, or minds the kids for the banker, 
or goes out with young William, demands 
nearly railroad time. Nothing upsets a 
theater-goer more than to have a watch 
that’s “off.” We must have accurate 
time. 


RIST watches have a great safety 

that we older fellows used to over- 
look. They don’t dangle to a long chain 
where, as a false lavaliere, they bump 
everything that comes up. The pressure 
damage on the outside of a watch is 
rarely the cause of much hurt, but the 
concussion accident is most disastrous. 
The wrist watch is bumped often by the 
outward strides of the arm, but even at 
that the slower movement of the arm, 
and the close clinging of the watch to 
the arm is some assurance against break- 
age often. 

Some were telling us that the coming 
of clocks on auto panels, on court houses, 
and in halls everywhere, would result in 
lesser and lesser numbers of watches 
used. But the facts of the trade are ex- 
actly the reverse. Let us keep to the 
facts, and beat our drums to the actual 
tune of the future. 

Just let them come. Let us actually 
service watches. We will in that way 
sell more watches, which will in turn 
make both sales and service departments 
of the business pay. 

Time was when bunkum was right 
easily put across the repair bench, but 
that day is over. We are entitled to ade- 
quate pay for repairing watches. The 
good, actual, worthy, experienced watch 
repairer never got money enough—the 
bunkum man never got little enough. But 
I am talking about honest futures, and 
just what way we are to lay our tools to 
keep this watch’s future bright. There 
isn’t any industry any more certain than 
ours, “hours,” if you please. 


HE public learned the auto. Of course, 

there are yet some fools who sell all 
their women, and half the men, autos 
“without lookin’ under the hood.” But 
that stuff is passing like the great Mis- 
sissippi bubble. For the first time that 
woman gets into a snowbank, or in a 
tight place in traffic, or rounds a dan- 
gerous corner, and that automobile man- 
ufacturer that was so proud of the fix- 
tures and forgot to show us under the 
hood, is in for an argument. We may 
not know a lot about autos, their me- 
chanics, but we do know that many of 
them will run with very little trouble or 
expense besides fuel, and when one won’t, 
then it soon goes to the “Trail End.” 
Watches are the same. 

No industry has been more dependent 
on science than the watch industry, for 
“you can’t fool a wateh” any more than 
you can make figures lie. People are 
becoming more and more scientific every 
day, so are their watches, upon which 
these folks depend more and more every 
hour, day and night, for the time element 
in their scientific activities. 





(Continued on page 82) 
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Add our Workshop to Your Business... 


-» « e and you will receive all the benefits of having your own repair department 
without the expense and responsibility of maintaining it. 
We make a specialty of out-of-town orders and the promptness of mail service makes 


our shop almost as convenient as though we were located in your own town. 
Our work costs no more than you have been paying for ordinary work— 


BECKER-HECKMAN COMPANY 








HIGH GRADE 


WATCH AND CLock DIAL REFINISHING 


EUROPEAN METHOD 
DIALS OF EVERY DESCRIPTION 
REFINISHED 


Watch Dials with Raised Gold 
Figures Refinished 
Missing Figures Supplied 


Specializing in 
ANTIQUE CLOCK DIAL 
Refinishing and Painting 


Repainting 
JEWELERS’ SIGNS 
OPTICIAN SIGNS 


All Watch and Clock Dials with Black or 
Radium Figures. 


All Refinishing Guaranteed Not to Tarnish. 
WRITE FOR PRICE LIST 


ROYAL DIAL AND REFINISHING CO. 


15 PARK ROW, ROOM 626, NEW YORK, N. Y. 












































ARTHUR T. HAGSTOZ 


T. B. HAGSTOZ & SON 


GOLD, SILVER and PLATINUM 
Refimers and Assayers 
709 Sansom Street, Philadelphia 











Do your own Refining 


Recover ALL the values in your old solutions, scrap, 
filings, clippings, polishings, ete. The Hoke instruc- 
tions tell you how to do this simply and economically. 


Ask for our free booklet R 
Jewelers’ Technical Advice Co. 


22 Albany Street, New York City 
Co-operating with Hoke, Inc. 



















29 East Madison Street 
803 Heyworth Building 


CHICAGO 





NYES OIL 


for 50 years the Standard Lubricant 
for Watches and Clocks 


Buy of Your Jobber 




















This Is Your Opportunity! 


You lost out last year, make this year a winner. 


Get catalogue of 
the Horological de- 
partment of Bradley 
Polytechnic Ins ti- 
tute and see how 
easy it is to double 
or treble the size of 
your salary. 








Write for it today. 


This building with its equipment, and the 


Address: 
Bradley Herological, 
Dept. C, Peoria, mm. 


ground upon which it is built, represents an 
investment of over $150,000, and is used ex- 
clusively for training in Watchwork, Jewelry 
and Engraving. 
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10K Solder for 14K Gold 6K Solder for 10K Gold 
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Also Silver Solder 


44 GOLD STREET NEW YORK 
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QuESTION No. 4266.—Watch Work.— 
Will you please tell me how I can speed 
up my work in fitting main springs, 
stems, crowns, crystals, etc.? I have 
been away from the watch repair bench 
for a long time and have kind of lost the 
run of things. I am in a position now, 
however, where I have this to do and 
will appreciate any help you may be able 
to offer. 

Do you know of a good main spring 
gage to use on the small bracelet watch 
springs? The flat Swiss gages with 
slot for strength seem to gage a spring 
maybe 1 to 3 mm. stronger or weaker 
than they are numbered in the envelopes 
in which they come. 

Can you suggest a main spring chart 
showing the different springs for watches; 
that is, the correct spring to use im 
watches? 

What is the best tool to use to push on 
the hour and minute hands, and are there 
certain punches or tools for this purpose? 
I have to make estimates on the repair 
work that comes in. What has been in 
your experience, the most common things 
to look for in making estimates? Some 
times in taking out the balance to exam- 
ine the jewels to see if they are all right, 
the hair spring coils get tangled, espe- 
cially in the small, cheap Swiss bracelet 
watches. Can you suggest a way to over- 
come this, and the best way to untangle 
them? 

Just one more question. Is there any 
way to tell if there are broken plate jew- 
els in the upper plate without taking the 
dial off? Quite frequently, in taking in 
work, the jewels seem to be all right, and 
when the repair men get the movement 
down they find a jewel cracked. It makes 
it hard on me, as I have already given 
an estimate on the work, and it would 
take up a great deal of time to take the 
dial off every watch and examine it. 

M. T. 


ANSWER.—Referring to your letter of 
the 29th, it would seem, first, that you 
should take a course in watch work. You 
may have the opinion that you have been 
a first class watchmaker at one time, but 
we have no way of saying whether this 
is the case or not, but it would seem that 
if you had ever fitted main springs, 
stems, crowns, crystals, etc., that you 
should certainly have no trouble in tak- 
ing this work up again. As far as speed 
8 concerned, this only comes from long 
Practice. 

The best main spring gage is the 
Waltham, as they use metric system; this 
is the most correct as far as main springs 
are concerned. You should find main 
spring charts in any of the material cata- 
logues. 

The best tool 


to use for fitting 


THE JEWELERS’ 









CIRCULAR 


Workshop Notes and Queries 





hour and minute hands is your staking 
tool, with suitable punches and stumps. 
In regard to taking out the balance to 
examine the jewels, you state that you 
get the hair spring coils tangled. This 
is simply another case where experience 
is required. There is no way to examine 
a watch for broken plate jewels except 
to take it completely apart. This is the 
only satisfactory way to take in any kind 
of watch work, as you cannot see broken 
jewels unless you are able to look through 
them. By the same token, you are un- 
able to determine whether there are any 
bent or broken teeth or bent pivots. This 
is also the safest method to follow as far 
as getting prices are concerned, and, fur- 
thermore, you can also show your cus- 
tomer what is wrong in such cases. 


QUESTION No. 4267.—Finishing Pivots. 
—I would like to know in detail how the 
Swiss finish, balance and train pivots of 
bracelet watches. 

I have been told that they use a special 
lathe which cannot be bought from our 
American jobbers. I have also been told 
that some of our American watch com- 
panies use the same method. I use an 
American lathe, but felt that at the 
price the Swiss do work, the rapidly in 
which they produce, that they must have 
a different method. I think it would be 
a good idea if you could get a European 
watchmaker to write a series of articles 
on the methods the Swiss use in repair- 
ing bracelet watches, with a detailed ac- 
count of the tools they use, illustrations, 
and enough in each issue of the CIRCULAR 
so that one would have something to 
work on. F. H. W. 


ANSWER.—In regard to finishing, bal- 
ance and train pivots on bracelet watches, 
we do not believe that European work- 
men use methods that are radically dif- 
ferent from American workmen. Obvi- 
ously, they must use a lathe of some kind. 
There is nothing better on the market 
than an American watchmaker’s lathe, 





and you must concede that there are 
many lathes made in Europe that are 
the same style and use the same equip- 
ment as American lathes. Some balance 
staffs may be held in a wire chuck while 
polishing the pivots. Where there is a 
complete line of chucks this is the most 
satisfactory method to follow on repair 
work. You must bear in mind that quan- 
tity production and individual repair jobs 
are radically different, as far as handling 
is concerned. If you are going in for 
quantity production, you probably would 
find that .a cement chuck is the quickest. 
The writer worked in an American watch 
factory at one time and the man who fin- 
ished all of the balance pivots that were 
used in this particular factory did all of 
his work with a cement chuck. The bal- 
ance pivots were all finished with a cir- 
cular lap that was placed so it would 
operate at right angles to the lap spindle. 
This man would shape up his pivots with 
a graver and apply a bell metal lap 
charged with fine rouge and oil to the 
pivot for an instant, which produced a 
high polish to the very accurately fin- 
ished pivot. It was common talk around 
the shop that this man finished a pivot 
every minute, and we think this is pretty 
speedy work. However, you must admit 
you could not follow such methods in re- 
pair work. The best and simplest method 
that we know of for repair work is a 
properly finished steel burnisher. Very 
rapid work can be done with such a tool. 


QUESTION 4268.—Pickle for White Gold. 
—I have been using sulphuric acid pickle 
for restoring original color to yellow 
gold after soldering, but it doesn’t work 
well for a white gold job. Will you 
please let me know by return mail the 
best pickle for restoring color to white 
gold jobs after they have been soldered? 

R. L. B. 

ANSWER.—Sulphurie acid pickle is the 
best pickle that you can use for your 
gold work, providing you keep it clean. 
To begin with, the pickle should be made 
of 9 parts water and 1 part CP sulphuric 
acid. However, a pickle that is somewhat 
better for white gold is composed of 9 
parts water and 1 part CP hydrochloric 
acid. Where a pickle is used exclusively 
for white gold you will find the latter 
pickle the best, but in either case it must 
be kept clean and made up fresh when- 
ever necessary. You make no mention 
of protecting your work with an anti- 
oxidizer. Any karat gold, and especially 
white gold, should be protected with a 
good anti-oxidizer, and there is nothing 
better than boracic acid. Dip your arti- 
cles in the water and then in boracic acid 
and hold it over the flame just long 
enough to allow it to melt down. Then 
apply your borax and _ solder. 
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Non- | arnishable Metals and Alloys 





HE term “non-tarnishable” in the 

above title is a relative one and is 
intended to cover in this article a num- 
ber of metals and alloys that are re- 
sistant to tarnish for longer or shorter 
periods and in some cases almost per- 
petually so. This, too, needs qualifying 
by the further explanation that the non- 
tarnishable character of them is some- 
what modified by the atmospheres and 
treatments they may encounter. 


However, at the present time we have 
advanced to that stage of development in 
metal production and manufacture to be 
able to say that certain alloys may, 
reasonably, be classed as non-tarnishable 
under most conditions usually met with, 
which is an advantage gained and es- 
tablished in quite a short period. Not 
all of these are useful to the jeweler or 
worker in precious metals, but their in- 
terest must be extended to most of them 
for the simple reason that some are af- 
fecting these trades and also, because it 
is not wise to be ignorant on a subject 
so germane to one’s ewn business, apart 
from every other consideration. A case 
in point is stainless steel. This touches 
the jeweler at several points and if he is 
a dealer in table cutlery his interest in 
it becomes considerably increased. 


HE term “hard as steel” may have 

passed into a popular approximation 
of endurance but every practical metal 
worker and metallurgist knew the real 
value of it. Consequently for some years 
prior to Brearley’s wonderful discovery 
the attention of manufacturers and 
scientists had been turned in the direc- 
tion of producing a metal of this charac- 
ter. Others had devoted their energies 
to the rendering of iron and steel incor- 
rodible by exterior means, such as the 
Bower-Barff and Sherardizing processes. 
both excellent in themselves but each 
with severe limitations. 

The influence of silicon upon steel and 
iron resistance to tarnish and rust was 
well known years ago. While needing 
the addition of chromium to give the 
stainless quality we are all now so 
familiar with, the presence of silicon 
alone, in certain proportions, will give 
immunity from rust. Advantage of this 
fact has been taken in producing those 
rustless cast irons which have engaged 
the attention of founders in this country 
and Europe. It was not until the dis- 
covery of stainless steel, however, that 
any considerable headway was made. 
This marked an epoch in the history of 
non-tarnishable metals to which future 
generations will point when battle an- 
niversaries will be quite forgotten. 
Being noéw long past the swaddling 
clothes of its infancy the future is as- 
sured. 


By ELECTROGRAPHER 





AGNESIUM is a metal that has a 

powerful bearing on the production 
of non-tarnishable alloys, and there is 
little doubt that as its cost goes down its 
ratio of use will go up much faster. In 
considering this point, the extraordinary 
lightness of this element has to be taken 
into account. When it is borne in mind 
that its weight is less than two thirds 
that of aluminum, it will be seen that 
even at present prices there are many 
practical possibilities for its use in vari- 
ous directions. The metal offers some 
difficulties if manipulated alone by 
reason of its tendency to become coarse 
and crystalline when cast, and its in- 
tractable behaviour in rolling. For al- 
loying with other metals it has been 
used considerably of late and constant 
research work is being carried out in 
connection with it. 

The wonderful resistance of mag- 
nesium to the action of hydrofluoric 
acid is a remarkable test of its defiance 
of outside influences. In an ordinary 
atmosphere it defies all attacks of tar- 
nish and corrosion when in a state of 
purity. Curiously, while it fails in sea 
air or one laden with alkaline chlorides, 
there are certain alloys of it that are re- 
sistant even under these conditions. 
Another curious fact is that the undoing 
of this metal is easily brought about by 
the presence of zinc, which causes it to 
deteriorate rapidly. When of a high 
degree of purity, magnesium itself has a 
wonderful tensile strength, the rolled 
sheet giving one of about 21 tons per 
square inch—a much higher breaking 
stress than that possessed by aluminum. 


ICKEL is a metal much better known 

to the jeweler and metal worker and 
is one that can take care of itself in most 
atmospheres. When pure it is very re- 
sistant to tarnish which can be proved by 
noticing the length of time that the high 
polish it is capable of developing will 
remain unimpaired in luster and color. 
This quality has conduced to its ex- 
ploitation in various directions, as 
electro deposition and for the making of 
cooking utensils and table plate. Its 
rather wide employment for embellishing 
shop fronts is a striking testimony to 
its powers of withstanding tarnish from 
the effects of the outside atmosphere. 
Even when immersed in water, nickel 
will retain a high polish for a long fime. 
It is curious that although it is less 
affected by sulphuric acid than by nitric 
the presence of sulphur in the air is 
quite detrimental to it. 


Y alloying nickel with as little as 
five per cent of tantalum even nitric 
acid loses its power to affect the alloy. 
When as much as 30 per cent of tan- 
talum is used the resulting alloy reaches 






such remarkable powers of resistance 
that boiling in aqua regia produces no 
appreciable effect. This valuable quality 
has made the alloy useful for the manu- 
facturer of certain vessels for experi- 
mental laboratory work, but generally 
speaking, it is too expensive for ordinary 
purposes. The method of alloying con- 
sists in pulverizing both metals into 
powder and then compressing them with 
tremendous force. The resultant mix- 
ture is then heated in a crucible or 
quartz tube, in vacuum to produce the 
thorough fusing of both constituents. 

Manganese, although a metal very 
resistant to corrosion, has certain well 
known limitations when in a pure state 
that restricts its utility in several direc- 
tions. Its equally well known and ap- 
preciated virtues have found exploita- 
tion in various ways, notably in making 
the different manganese steels. While 
it is claimed that this constituent assists 
the steel to be stainless and rustproof 
it is in the production of bronzes that 
this quality finds fullest scope in pre- 
venting tarnish. The ordinary copper- 
tin bronze is well known for its powers 
of resisting corrosion but the presence 
of manganese in small proportions en- 
ables it to compete with aluminiun- 
copper bronzes in maintaining its color. 
This is even more evident as such of 
these copper-tin bronzes that contain 
any zinc, especially where the latter 
metal predominates to the exclusion en- 
tirely of tin, which the present writer 
prefers to call pseudo bronzes. 

In the general alloy known as white 
bronze from its light brown color the 
manganese content while giving its 
toughness to the whole does not render 
it too intractable for working in several 
ways, or to impede soldering, or brazing. 
It is totally unaffected by sea water and 
so is used for making ships’ fittings and 
screw propellers. When polished, orna- 
mental work in this alloy looks well and 
keeps its luster almost indefinitely. 








‘e HEN Metal Talks” is the title 
of a very interesting course in 
the fundamentals of advertising by E. 
W. Elmore, B.A., M.A., advertising man- 
ager of the White House, El Paso, Tex. 
The course is divided into nine lessons. 
Lesson 1, defines advertising. Lesson 
2, is entitled “Success is Not So Much 
a Matter of Burning the Midnight Oil 
as Being Awake in the Daytime.” 
Lesson 3, Type or Making it Easy t 
Read. Lesson 4, Display Types. Lesson 
5, “Art in Advertising.” Lesson 6, 
“What is Good Copy?” Lesson 7, “Nov 
elties that Produce Results.” Lesson § 
“A Few Pointers for Young Adsters.” 
Lesson 9, “What is in a Name?” 
The course is illustrated by layouts 
and well-constructed advertisements. 
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United States Patents 
Issue of March 4, 1930 


Epviror’s Notre: Because of a delay in the 
mails, the issue of the United States Patent 
Gazette was delayed in reaching our office 
and for this reason the publication in these 
columns of patents, trade-marks, etc., appear- 
ing therein has been impossible until now. 


1,749,185. BACK WIND MECHANISM FOR 
CLOCKS. THomMAS N. Hicks, Perth, 
Ontario, Can., assignor of one-half to E. 
Cantelo White, New York. Filed June 
23, 1927. Ser. 200,811. 4 claims. 

In a device of the character described, an 
arbor, a driving spring connected thereto, 
means to wind the spring, a hub mounted on 
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the arbor, a gear carried by the hub, a clutch 
connection between the gear and hub, a 
ratchet secured to the arbor, and a pawl 
mounted on the hub to engage the ratchet. 


1,749,440. CLASP. Nets T. Newson, Attle- 
boro, Mass., assignor to J. F. Sturdy’s 
Sons Co., Attleboro Falls, Mass. Filed 
July 8, 1929. Ser. 376,697. 1 claim. 

A clasp for a band bracelet or the like 
comprising a pair of superimposed sheet 
metal members one member having spaced 
transverse openings to slidably position it on 
a ribbon band and the other having an open- 
ing through which an end of the band may be 











looped, integral side extensions on one mem- 
ber folded toward each other and thence out- 
wardly rolled to form resilient detents pre- 
Senting their edges to the tension on the 
band, and side flanges on the other member 
having inturned portions to engage said de- 
tents and releasably hold said members in 
engagement, said flanges being braced by 
spaced cut and folded up portions of the 
stock of said member to engage their inner 
surfaces and also engage the edges of said 
detents and at the same time to form the 
above said spaced transverse openings for 
said ribbon band. 


DESIGNS 


80,613. CLOCK CASE. 


GEORGE GRAFF, 


Toledo, Ohio, assignor to The Dura Co., 
Filed Nov. 18, 1929. 
Term of patent 14 years. 


Toledo, Ohio. 


Ser. 
33,494. 











The ornamental design for a clock case 
Substantially as shown. 
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CLOCK CASE. 


80,614. 

Toledo, Ohio, assignor to The Dura Co., 
Filed Nov. 18, 1929. 
Term of patent 14 years. 


GEORGE GRAFF, 


Toledo, Ohio. 


Ser 
33,495. 








The ornamental design for a clock case 
substantially as shown. 


80,615. CLOCK CASE. GEORGE GRAFF, 
Toledo, Ohio, assignor to The Dura Co., 
Toledo, Ohio. Filed Nov. 18, 1929. Ser. 
33,496. Term of patent 14 years. 

















The ornamental design for a clock case 
substantially as shown. 


80,621. FINGER RING OR ARTICLE OF 
SIMILAR NATURE. Epwarp J. Gross, 
New Rochelle, N. Y., assignor to Benja- 
min & Edward J. Gross Co., Inc., New 
York. Filed Dec. 5, 1929. Ser. 33,661. 
Term of patent 7 years. 





Ne’ 


The ornamental] design for a finger ring or 
article of similar nature, as shown. 


80,622. FINGER RING OR ARTICLE OF 
SIMILAR NATURE. Epwarp J. Gross, 
New Rochelle, N. Y., assignor to Benja- 
min & Edward J. Gross Co., Inc., New 
York. Filed Dec. 5, 1929. Ser. 33,662. 
Term of patent 7 years. 





The ornamental] design for a finger ring or 
article of similar nature, as shown. 


$0,628. COMBINED CASING FOR AN 
ALARM CLOCK AND DIAL THERE- 
FOR. PauL Lux, Waterbury, Conn., as- 
signor to Lux Clock Mfg. Co., Inc., 
Waterbury, Conn. Filed May 6, 1929. 
Ser. 31,121. Term of patent 3% years. 


“Sle. 
™ 





The ornamental design for a combined cas- 
ing for an alarm clock and dial therefor as 
shown. 
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Trade-Mark Registrations Granted 


268,031. ALL KINDS OF WATCHES AND 
PARTS THEREOF. SwITANA WATCH 
Co., Ltp., Grenchen, Switzerland. 

Filed Oct. 21, 1929. Ser. 291,365. 

lished Dec. 17, 1929. 


Pub- 


Trade-Mark Registrations Renewed 


77,597. SILVER-PLATED WARE COM- 
PRISING FLAT AND HOLLOW WARE. 
Registered April 19, 1910. Wm. A. 
Rocers, Lrp., New York. Renewed April 
19, 1930, to Oneida Community, Ltd., 
Oneida, N. Y., assignee. 

77,598. SILVER-PLATED WARE COM- 
PRISING FLAT AND HOLLOW WARE 
AND CUTLERY. Registered April 19, 
1910. Ww. A. Rocers, Ltp., New York, 
N. Y. Renewed April 19, 1930, to Oneida 
Community, Ltd., Oneida, N. Y., assignee. 

78,898. WATCH MOVEMENTS. Registered 
July 19, 1910. THE OSKAMP NOLTING 
Cincinnati, Ohio. Renewed July 19, 


78,899. WATCH MOVEMENTS. Registered 
July 19, 1910. THs Oskamp NOLTING 
peo Cincinnati, Ohio. Renewed July 19, 


United States Patents 


Issue of March 25, 1930 


1,751,475. FLEXIBLE METALLIC STRAP. 
WILLIAM ForRSTNER, Irvington, N. J., as- 
signor to Forstner Chain Corp., Irving- 
ton, N. J. Filed May 1, 1929. Ser. 
359,573. 4 claims. 

An ornamental chain composed of plates 
embossed to present a series of longitudinal 
ribs extending equally on both faces and 
having thin flat connections therebetween, 
said connections being perforated in their end 











portions, links disposed on said connections, 
loops formed on said links to engage the 
perforations at one of the ends of said con- 
nections, re-entrantly turned elements ex- 
tending from said loops to seat on the op- 
posite faces of said connections, and prongs 
on the extremities of said re-entrant elements 
to engage the perforations in the opposite 
ends of said connections. 


1,751,698. WATCH-WINDING MECHANISM. 
HowarpD W. JELLIFFE, Cleveland, Ohio. 
Filed May 22, 1926. Ser. 111,055. 8 
claims. 

In a watch winding mechanism, the com- 
bination of an axially immovable drive shaft, 
friction clutch elements mounted on said 
shaft and movable axially thereon, the driv- 
ing element being keyed to the shaft and the 
driven element being loose thereon but held 
by said shaft against movement away from 





the keyed element beyond certain limits, a 
shouldered nut threaded on said shaft adja- 
cent the driving element of the clutch, a 
pressure spring element mounted between the 
shoulder and the keyed element for normally 
holding the clutch in engagement, the said 
driven element having an annular portion 
projecting beyond the limits of the shaft, a 
winding element for detachably engaging said 
projecting portion, and having means for re- 
ceiving yieldably thereagainst the stem of a 
watch to be wound, and power means for 
rotating said drive shaft. 
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1,751,792. BRACELET. Epwin G. CARLSON, 
Riverside, R. L., assignor to Speidel Chain 
Co., Providence, R. I. Filed May 24, 
1929. Ser. 365,696. 3 claims. 

A bracelet comprising a link band formed 
of doubled link plates each having a closed 
side, an open side and normally open ends, 
the closed side of each link facing and clos- 
ing the open side of the adjacent link, and 
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pintle pins fitted in the closed sides of the 
links and projecting beyond the ends of the 
link plates, the doubled links having at their 
open sides wings folded to form knuckles 
receiving the ends of the pins and additional 
closure flaps for the knuckles, the closed 
knuckles of each link projecting beyond the 
open side of the link and overhanging the 
closed side of an adjacent link. 


1,752,128. WATCH BRACELET. Lovis J. 
VeEeTTER, Attleboro, Mass., assignor to 
Bliss Bros. Co., Attleboro, Mass. Filed 
July 18, 1929. Ser. 379,149. 4 claims. 

A: watch bracelet including a body having 
an opening, a watch movement holder com- 
posed of a ring-like front received in said 


opening and a back, said front and back 
having pairs of members provided with regis- 
tering perforations, and screws extending 
through the perforations of said members 
and into the body. 


United States Trade-Marks 


_ The following trade-marks are published 
in compliance with Section 6 of the Act of 
Feb. 20, 1905, as amended March 2, 1907. 
Notice of opposition must be filed within 30 
days of this application. 

Marks applied for under the 10-year “pro- 
viso” are registrable under the provision 
in Clause (b) of Section 5 of said Act as 
amended Feb. 18, a 

As provided by Section 14 of said Act a 
fee of $10 must accompany each notice of 
opposition. 


Ser. 295,646. 
Tavannes, 
1930. 


TAVANNES 


For Clocks, Watches, and Parts Thereof. 
Claims use since about 1890. 


Ser. 295,735. Harris WATCH IMPORTING Co., 
Inc., New York. Filed Feb. 7, 1930. 


HARCO 


For Time Recorders, Clocks, and Watches. 
Claims use since Jan. 1, 1928. 


286,060. ARNO WRAZLOwskKy, doing 
business as Fashion Lane Jeweiry Co., 
Providence, R. I. Filed June 24, 1929. 


NE 
rasn™ all 


For Finger Rings, Earrings, Bracelets, 
Brooches, Necklaces, Shoulder Pins, Clasps, 
Belt Buckles, Shoe Buckles, Dress Buckles, 
and Hat Ornaments, All Constructed of or 
Partially of Precious Metal. 

Claims use since Jan. 10, 1929. 


TAVANNES WatTCH Co., S. A., 
Switzerland. Filed Feb. 5, 


Ser. 
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Ser. 293,777. 
dence, R. I. 


J.M.C. | 


For Necklaces, Pendants, Bracelets, Con- 
nection Rings and Finger Rings, Earrings, 
and Brooches. 

Claims use since Sept..15, 1929. 


Ser. 294,111. 


as Granat Bros., 
Filed Dec. 27, 1929. 


OVE =~ 


For Finger Rings. 
Claims use since Nov. 


294,112. JosEPH GRANAT, doing business 


as Granat Bros., San Francisco, Cal. 
Filed Dec. 27, 1929. 


* es 
LUVUMUN; 
For Finger Rings. 


Claims use since about Dec. 2, 1929. 


Ser. 294,441. 


JAECKEL Mrc. Co., INC., Provi- 
Filed Dec. 17, 9. 











JOSEPH GRANAT, doing business 
San Francisco, Cal. 


1, 1929. 


Ser. 


PsI pomme, Pittsburgh, 


Filed Jan. 6, 193 


BO 


For Pins, Badges, Watch Charms, and 
Bracelets, All Made of or Plated with Pre- 
cious Metal. 

Claims use since 1892. 


Ser. 295,265. C. 


as Virgin Diamond Syndicate, 
City, Mo. Filed Jan. 27, 1930. 


VESTAL 


For Diamonds. 
Claims use since on or about Dec. 5, 


295,354. 
Co., INC., 


‘DAWN O'LOVE 


For Finger Rings and ey + Therefor. 
Claims use since Jan. 27, 193 


A. Kiger Co., doing business 
Kansas 


1929. 


BENJAMIN & EpwArD J. Gross 
New York. Filed Jan. 30, 


Ser. 


Ser. 295,355. BENJAMIN & Epwarp J. Gross 
Co., Inc., New York. Filed Jan. 30, 1930. 


HER HIGHNESS 


For Finger Rings and Mountings Therefor. 
Claims use since Jan. 27, 1930. 


Ser. 295,357. BreNJAMIN & Epwarp J. Gross 
Co., INc., New York. Filed Jan. 30, 1930. 


LOVE’S DREAM 


For Finger Rings and Mountings Therefor. 
Claims use since Jan. 27, 1930. 


295,372. Gemex Co., Newark, N. J. 
Filed Jan. 30, 1930. 


RUGRY 


For Watch Bracelets, Watch Straps, Watch 
Attachments—Namely, Watch Chains, Fobs, 
and Charms; Neck Chains, Bracelets, Scarf- 
pins, Finger’ Rings, Belt Buckles, and Ear 
and Hair Ornaments, All Made of or Plated 
with Precious Metal. 

Claims use since Dec. 30, 1929. 


Ser. 


April 3, 1930 


DESIGNS 


80,770. COMBINED CIGARETTE CON- 
TAINER AND PYROPHORIC LIGHTER, 
Louis V. ARONSON, Newark, N. J., as. 
signor to Art Metal Works, Inc. Filed 
Jan. 14, 1930. Ser. 34,126. Term of 
patent 14 years. 




















combined 
lighter 


for a 
pyrophoric 


The ornamental design 
cigarette container and 
substantially as shown. 


80,771. RADIO CLOCK CABINET. Mosgs 
K. BEeRNSTEIN, San _ Francisco, Cal, 
Filed Dec. 20. 1929. Ser. 33,872. Term 
of patent 3% years. 





























The ornamental design for a radio clock 


cabinet substantially as shown. 








Better Time and Better Watchmakers 


(Continued from page 77) 








ES, of course, a month a year in some 

good school, or in the factory of the 
main watch that this particular store 
sells where you and I work at the bench, 
all this will help—even a week in the 
factory will bring back good results. A 
large auto factory urges all repairma 
of theirs to come once a year and see the 
rudimentary, essential operations in theif 
cars merely so that the service end, which 
is the greatest end of business, can actt- 
ally give satisfaction. 

It is perfectly marvelous to see how 
these men come back loaded with sciet 
tific approaches to the repair of tha 
particular automobile. What we say of 
this one we might say of all good mah 
ufacturers of cars. The writer has spel 
days and days in the great watchmaking 
establishments of America, and never om 
hour was wasted. M. W. W. 











